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Abstract

This study examined the impact of salespeople's goal orientation on their sales self-
efficacy and sales performance, as well as the potential moderating effect by sales
experiences. The researchers conducted a survey targeting sales personnel in Taiwan's
biotechnology-related industries, including pharmaceutical companies, medical devices
companies, biotech firms, and related subcontractors, collecting a total of 113 valid
questionnaires. The study results indicated that (1) Both performance orientation and
sales self-efficacy positively affected sales performance, while the predictive effect of
learning orientation on sales performance was not supported; (2) Sales self-efficacy
mediated the relationship between performance orientation and sales performance; (3)
Sales experiences negatively moderated the effect by performance orientation on sales
performance via sales self-efficacy. In other words, for the low sales experiences group,
their propensity of performance orientation enhanced sales self-efficacy, in results
improving their sales performance, as compared to the high sales experiences group. But,
as sales experiences increased, the positive effect of performance orientation on sales
performance via sales self-efficacy decreased. Finally, the researchers discussed the short-
term and long-term effects of learning orientation versus performance orientation on sales
performance. The following recommendations are proposed: (1) When selecting sales
personnel, candidates’ performance orientation should be considered, and it is even better
if they also possess a high propensity of learning orientation; (2) Managers should
consider salespeople’s goal orientation when assigning tasks to them to effectively
enhance self-efficacy and sales performance; (3) Companies should leverage the sales

experiences of senior sales personnel to achieve greater sales performance.
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%4 (intelligence) # - B F T F B A e > L4 £ AL DL ¢ 7T
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PRECHFREYFLFHFAAM > p A% S8 Y A PR HFM -
Coutinho ¥* Neuman (2008) # 11 B35 4 PR HE s ~ ¥ b £~ p N2k % (8%
w4 (metacognition) sFAE RIFEE] » @ P dp N Y AE % P R E e foie-Ade P RE
v A AT DL e R F]F o R R A ki s Aok Mg R R

ALtk o p AoRi B (AR SR R R ARR L B g Aoki 0§
o i f’r-?f e 174 2 (Gist et al., 1989; Stajkovic & Luthans, 1998) o Krishnan % %
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Pei Mgl B AR o p Askal B st B AR HA S P REE R 4o & 24 5 Wang
22 Netemeyer (2002) s 7 &or » 4V 8 A B 5 7 ¥ o1 hen¥y 4 R H p A

Meit o MUE B Akm M L e B Fu 4 (2009) Bt A AP K
T AR ARTA S LT B A e AP R ARG AL P

MG 5B AP AHHEIAEASTDN A LB LT RRTLB
i 4 P AR FiuArA kT A &3 (Brownetal, 2005) 0 ¥ b0 s g - LT
N p AR AN PR 2 L Tk BB ARG Y 4R EE 5 bl
Mangos ¥ Steele-Johnson (2001) B »* 2 gL ix 5247 32| (subjective task complexity) ~
PARES ~ Ao 2 BRI L Y T PR IR LRI
BREEF o 8 1L RERFREEE R B p A e 4 (P RE D
A BLIEAMAF Fef S p A otar D524 k) | Potosky ¥ Ramakrishna (2002) 3¢ j2 5
3 B4 (climate perceptions) ~ P #h¥w ~ p Akt 2 1 T g T 7 &1 0 B

AT p R Ee el TR B Y Aok oA B8F B LR Eock o
10
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A B P Aok PF T & & § RT3 bl4e: Sujan £ 4 (1994) RT3 F IR 0 4B 4
fenf ocis - 7T H G4 R HEFBE G0 e TR docEe i
T4 10 | B kA R L AR G L %% o Vieira £ 4 (2022) Bt
%*&%ﬁﬁ&ﬁ%%ﬂﬂi%&%ﬁ%ﬁé#ﬁ@%%%%ﬁ%Aﬁﬁiﬁ\
;}ﬁsg.;ﬂ:,p) B e AR p A ,.—m;:r CR N = R e S S St U ERCL

ﬂ@ﬁ%’;psgﬂﬁﬁﬁﬁ§4ﬁi%ﬁ£ﬂﬁ%%%(ﬁ%*ﬁ%ﬁé)w
T OFIAB PG A B LRY R REHF R A v o 4 (Schmitz & Ganesan,
2014) P ER LA Er o 2 FRAFREF B P S F 20 M A
B AR FAHN IR LIRS L FRAFREL LT
L R FUE T N EETURY T A St R I

T
BHEFZ 28 b2 PR BIFET AL - TR HAFRAPE

S ¥
- LR Tk B

&' 8 5% (sales experience)™ AR 5 47 & A B A4 B 1 T o Ol o K5 ¢
RS RSN ST RS R R EENG A X
1 1% % »z (Ingram & Bellenger, 1983; O'Hara et al., 1991; Schmidt et al., 1986; Walker
etal, 1975) > I ® 1 i¥{7 5 A 4  w 85 (Park & Holloway, 2003) - — £ 3 (4 :
Bartkus et al., 1989; Behrman & Perreault, 1984; Kerr & Jermier, 1978; Walker et al.,

Perreault (1984) Bt 48 & 4 B ek & B 4 $77] (role stress model) $13° 4 »c 2 & &
By Y #RLEHRLIH LY edE BPEFE > L 5% 51 vl
8 AR E i BB AP HIRESHRTFITA > a SR E 1T %4 g4
ARHEE AR A FY 4 1 iFaniT A Hofmann % A (1993) 4-4F ik £ 40 & £
Befm g 30 "EF 4 8 554 > 48 £ 4L S B FH 4 Deadrick & 4
(1997) » BRPRFEFRF oo sl » 48 5k Frcecd 54 5 MAp M L - Park &2
Holloway (2003) 2 % Levy ¥ Sharma (1994) 35305 » S5 ¥4 6 L B (7 5 ¢h— 18
E & IR F]F o
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S HLEREH LA R LR

Becker (1962) 3% » 47 8 A B 7 5B { % cnigshm 45 3 Mg a8 e
# > i Sonnentag (1998) #7 1 RI3L 5 5% 7 — %€ 3 4v &vd o Singh ¥ Das (2013)
R PRI AHBRREY > M@ (declarative knowledge » 45 M AT F G 0
Fodh) 2 47 B e (procedural knowledge o dp B 3 3 B i ehaeh) § SEFE MG
G A m D 0 4 34 FRE T 48 otk 2 (Weitz et al, 1986) - Matsuo £
Kusumi (2002) £ 34 7 G5 4rie 33 & o foli>ez B enbf (o A g dp 0 0 o 235
ARG A kg Al gska kD B AL TaeEag sl $#2
BB ARt g £8 o 74 Wang (2000) F7 5 47 01 » 4 B 4 6 4 f
G B s f AT A4 B8 - Wood & Bandura (1989) < % ¢ % F| 0 A AR
FBEw A 38 KA T p A ea o 40 BUE% (mastery experiences) ~ 22 2
3] (modeling) ~ 4+ ¢ 1 3.PR (social persuasion) ~ 12 % 3 3 # 723k f& (physiological
states) » H P B rken 2 L THRES 0§ A P AR B BRI EE R
YA REESHOEHR EREAAL I 3 2w AR AR PR K
v 3 B R S RER N L‘T—wﬁ*bwfr P Apra A4 R I T op AR o
et P BARE » KHREH O LA ¢ AES DE%RY BY T e #HA T B
Ao EAHER%Y BB Sk a il m:,k%u&-l G4 E AR g

R A 3T TR TEY B S

¥ RM E4 (2019) 2 9 %3] 1 i 5%k - ARHIERE 7B
M8 AR iR~ BEZ (75 B enld % (Churchill et al., 1976) o — 38 B >4 & 4
RAT4p eV ERTHE LR g id ~ BRACE 5 2 Bl % (Russ
& McNeilly, 1995, p.58 ) » Singh £ Das (2013) 7 45 1 » 4" & 5% o3 4 € 3 58 "ER
Z 5 % a4 & (customer-oriented selling) 2240 & F ez B > M2 1 TR L RS &
8 F sz BPM henig R > 2 if 4 & (adaptive selling) &2 40 & 3 »c B g B EF
B Ao d 330 FILEREFOHEAALE R L R P ETTH G B
T H - AR ERES PO EERA Ao TREEIEe g S
Mke BB TR REER cFEN Y A BEHREH LR P RES

ARk 2 ARGl BT S AR AR R BB B
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P & 48k
-~ e g &

R AR L EFML S Ltk - P HBECFHET A kg
S EEERTEAGEFEFEDERAT c - HALEPIBREHKY TR Y
AR BB B N AH B E T > 2EH LA ahE B MG
b o GldeE 2y s BRREE AR RZEFISE REBR kg 0 @
BEHEFIVREAL ARDEEHE - TP > TRELAR M LE IR
(sales performance) & f ¥ 44 G p 2y ER PR F2 - > L b4 LMY
PETA LA engond it - E 3N P it iR (Holmes & Srivastava,
2002; Limbu et al., 2016; Park & Holloway, 2003) » H 7% * ;\cng g A= }I?e P 3
#* % 3% (Bol & Smith, 2011; Bolander et al., 2021; Limbu et al., 2016; Zallocco et al.,
2009) - Chawla % 4 (2020) %> 4l & grcenw gl £ ¢ 15> 4 & 55 §
BEE ﬁﬂjﬂrﬂgrnp:ﬂ Chlder BB R B ik PR
TrATE 2K, ¥ 4\:}9 g p iy ?F/*Hi {7 % (Walker et al., 1979, pp.
33,35); % = fA R A K4 8 g w:f’ﬁi Aivid Tl ol F5 ) sresd
(Anderson & Oliver, 1987) -

ST S

~J§“1Fm’1§f€‘§ﬂ%’\ﬁéﬁ%**xmﬁiﬁ REd HEARp: AERER
B A d a4 f: = # & (Bolander et al., 2021; Jaramillo et al., 2005; Rich et al.,
1%%0%%%?éﬂﬁ%?%lﬁ%ﬁ?%ﬁ&iﬁ%i’Zﬁi—ﬁpiﬂi
A A LY sz B egp B M (Farh et al., 1988; Kock, 2017; Muckler & Seven,
1992) = Kock (2017) # 3 4p &) » #4301 i85 »xen® £ p AR P i A %4 b
T E R YR A B 45 o Bolander % 4 (2021) ¥ F $#H4 & 4 ornerip| £ 5 50
AT RS w AR o B Btk A LB 4 & % st 4 IR (absolute sales
performance) frp $+4 & 5 »< 4 3 (relative sales performance) » & 4 & &' & * | %t
pEgrcd Ml il o Ry ER R H B R ER S SR BRI
GEARHEHFTEANE T ER FREF R L EREFR S
(Bolander et al., 2021; Fehrenbacher et al., 2018 ) = # Hogevold & 4 (2024) e 3 ¢

13
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S BT GHE P AR Hp e B A K ",f TR Ew
55 0 M RAS BRI 2T ELE F G KL N5 p ¢ (Bolander et al., 2021;
Lai-Bennejean & Beitelspacher, 2021; Sujan et al., 1994) - ¥ — = & > ¥ 5 2% 7
HEARRENFEN LT ECPHEFREAE e PR AE P ndl & X R 4P
W e E FARE ST BT S N FHRIERL O g A (Boles et al,
1995; Sohi, 1996; Jex, 2002; Lai-Bennejean & Beitelspacher, 2021) - Avlonitis £
Panagopoulos (2005) # I ti& T Ap$H4 & B =R @ T i ¢ 7 e cndl & 5oy
o Glder AR A BB ik FERRERE RS F A

-

PET R PR R G L kR A L ok o N A N R 4
GRLE L G o .

F_‘-

575 BERAE
Y- 4 E TNV SR TN R

ERTCEFDFE TP FR > BANF Y Ee oy B G AL M
(Button et al., 1996; Phillips & Gully, 1997) - Butler (1993) = Block & * (1995) 4 *
BRAFEF A p e P53 RLEIE YR T aE 4 RF 1 1 2
IFER S L AEIFRERTOFARNAE c G FATREAEY P HREe L Foxp
BEr{ F7aF REwalscds o a4 &7 ¢ > VandeWalle ¥ ¢ (1999)
BREY R HH LB RT L I B3V B M LA R S Y hom s
&0 A @A o R e e L pFerg 8 ey P F (Harris et al,,
2005; Terho et al., 2013) o & ¥ 4% 4R 5 - A& # 7 L& w F 4L F (Sujan et al.,
1994) > Ahearne & 4 (2010) £- ¥4 & 4+ R &2 P42 724 % ¥ & (planned change) #p
Feanp s HE PO e EHO FIERFEY Eo gl 84 R - 4
LR TR D AT R R E LR DIgR 2 @ R0
FVyEe 8L R AT - FY Er R LA A IHLTFREY AP ot g
Birgan P p v g RFH L kg kyg FELDG 24 L
5 2

EF TR E Y A

m\w

I%Iﬁa é‘}'\l—b ’Eﬁm’ﬂ%"%q"l—[l?)kpfb

CER S R S Y AL FET T
14
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R & R0 F- % LN N

B sl 8 AR F W A $E R4 ol 5 7= (Ames & Archer,
1988; Dweck & Leggett, 1988) » t4f & /5 ¢ @ i i f &350 % i eniE s > 5] @
LG HEF PR G VA LHT Rk nd LA R AR
AR Glhoif £ 2 ABE B4 R E o L E @ 4 % (Harris et al., 2005) -
SRAY A RAME S NG RE SRR NEFE S G B BRp 2

e
At 4

-

I w3 (Jelinek et al., 2006) o K *tpt » B 3 FHR AT B

B2 48 4 f sl HU L g 2o

SR A A a2 B TR

Bandura (1977) 4p #1 p 2 2cie Adp B A $Hp @ aFLEAERY - 7 ILARL
Wiy 4 ez o o Sujan F A (1994) Bt A B 24 BARE > WP EHE P
szic (self-efficacy) 4l & A Rns p e EF 481 ivqphl cndar > 5 == 1 iFeh
it # (Bandura, 1986; Sujan et al., 1994) - Gist & 4 (1989) #% 3| » § B 2\ »ciy 3 3% pF >
i *zi& €2 o rEY - & Ap B A~ 1 (Krishnan et al., 2002; Wang & Netemeyer, 2002)
< BEor oo p Aria B g B HEwg & e FE o Coutinho &
Neuman (2008) 45 1 p 4 »zic & 2% % FiRldptha - o #T 2 0 F p Aok H §
PO RIS SCE R REV T S E LR SO

B3GR gl e p A WA LEsF e B

VI SN LR 8 WL TP LN B

B - LB g FY AR G R T 0 p Ao R ¢ e g 4 hE
¥ 7 5 4p B (Bandura, 1997; Bandura & Schunk, 1981; Elliot et al., 1999, Elliot &
McGregor, 2001; Zimmerman, 2000) - Bell (2002) # 3 %% &7 » & ¥ F o 22 p A

Poie ~ Hrnfedrai ko 4p B Bandalos # 4 (2003) » 45

E4

FRE OUAERIR Aoty o TP AR B R Ao B RV EEY ski}u > @ Bandura

sk
-@]‘
—h
0
b
A
4
9
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(1993) mﬁb@?k \:" Pl T J v B— IE"F!IWT Fr L'T‘J/F‘Jpé\:" s B-pr A ;fﬁ_‘ ¢ 33 'E;}i

ReARE T - AR RABEEAR AR R 0 GE EIREATEE > B3 1A D

—N

ATVERERARG p L a4 0§ S BIFR LR G PR R TG e
i 4T R vE o LR Aka € RRF B %ﬁ&f]& > Potosky ¥? Ramakrishna
(2002) #$ EFER 1P HF R EYPHRE-EF Y p Ao T A > A
Gong % 4 (2009) 45 1 & ¥ Fo 5 AT R 1 Al Aokil e 2 B dE o ¥
§ 2\ »%is ¢ 4 »c2 [ chB 7  Stajkovic 2 Luthans (1998) 7 5 f 3 »cic fo1 i+ 4p B
GoxB R IR AP B Gist % 4 (1989) 4 &1 F p A iy i % pF *i;j*‘ugiftﬂ;
Krishnan (2002) 77 3 » #& 3] > p A2ui W4 8 £ 45 E v RO

R U 555’{‘,539 HFDAEEe VIR Aot 0@ p At B ek
AR Fa g X ARl 7RET PR T BB P Aoona REFE A R?
Mangos £ Steele-Johnson (2001) — 7 445 4 p £ ¥ v ~ Tir4Ffeld v p Asia
2z Rt 3 3% PREE- S E IR EE e n ERFRAERE

PP A p Aokt ot A Gong £ 4 (2009) IR 1 enflid i Aok AR

=
EUR SR NP SR EY PR ol PRkl BE P 4k o
diﬂpiﬁ%ﬂﬁ?uﬁ%:ﬂé??%@ﬁﬁl%éﬁ4£?fﬁ’~ﬂ?

Wor¥ B engi 2 R s ¥ 5%k g;ha%t H REAEE S mlp A TG H; 4 =

$lﬁ’aﬂéﬂﬁﬁﬁﬁﬂ4%;y%lﬁ;g@gﬁﬁ%KOKﬁq%wﬁ

-

APER AN LT s AN TR EHH LA RS Y e 2 48 d%ng s
cl/;fﬂ—%o;;g];kz.;:;;ﬁqﬁ"gAﬁ»ﬁg\«kﬁﬂi—g.u,?_u‘z;‘;;r@egagﬂg R p e

REEEYH L ea A EN o AN P RN T EGR

BER 4 GEAR e A ENEFY AR LM tEF 2w /i
FoHBAREYEv 4R oML AN R BYLYufE o

T Bl M B A aH LBl MG

B g o o B AR Bk E AG - Reng %k o Liem % 4
(2008) #& 3] » B ¥ o frif »x-4fv P %+ (performance-approach goal orientation)
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20 Aoki B F & w3 R»c% o Coutinho &2 Neuman (2008) 45 1 5 »c-4% & p 1%
Eo Lp Al B IR|FF o kL F - BFAFRDT R G2 0 Gl4e: Phillips
# Gully (1997) = Ford % 4 (1998) 384 M4 > o $1 B 4 chf A0l § § o B4
Bell (2002) 2 % B 3 M e fop Arkit Bt BEM o> wie— H o145
B B A B Aok X fARM o B F N4 B Aokl B
Moo BMASFT T % P - Ko Jiang & 4 (2014) #F] 0 B 2 chp Aok 2 p e
EHREG Mo - )i* SF A R TR g S N 6 BR A A for R Beenp 1R

o o BREVA LGP Ep AR BB - RePRFL - o

7 i > Bandalos % ¢ (2003) #* %5 2 7 7 B % dp 0 > HoxE e T » IER
PR 0 TP B A FRPEIHEEE > M A F P Ao Al
w2 A &2 A4 ¢ A%k o Coutinho £ Neuman (2008) %7 5 & 45 ) » §»c ¥
WA e TR P Akir o oM p At s St e FRRIE AT A IR o At AL B
EARhp Aoniy g HEE cEw 2 4 LE %A RAEL Y Mok o Yol e Ig B
il g A f R p s Iﬂb,\_}rﬁ 8k e ,\_}-b*ozﬁf“w,,pﬁ”ﬂ;};t»hu'r,r}\

EVAREE]

o

B S 8 A R entl B p Anit e A L REF 2w i
oL ARGk g3 0 HE AL GR R L E o

ANHLERHNEY R DML P A DU LB L HE e D
[TV - £53 -5 P N S 8

F-BRALZHNLEHR HVEERTFETH Y SHREF LA AR
PR FIRANLEREE PRI EARF NI LR FEEY B LN LN
P o Wood £ Bandura (1989)# | > p A»tae ¥ BB S a2 5w 0 2P B3
e ¥ P53 ni5 % (Bandura, 1986) » M F LS R T M % p A ostar o Wang
(2000) e> F ¢ 4 > A BEHRIH LA A RET G IET B LR O
WA A RF T P AR, SREFOHE AR EREL S A A
T E2 m%\)’i*ufr"i?{;éﬂ% ARPRRE T s BER Y A0 BokEap Aot o
¥ ¢t > e Churchill & 4 (1976) sr%= 3 @ & 3| > 1 (T 5% ¥ - BRHOLBERE >

B
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FUASHE AR DR~ BLErT 5 2 FF ol % Matsuo ¥ Kusumi (2002) 3 #
SBRArP A SR g Bl G ALY R CFEHRDEH - B A D
S R E LA G PO R A S F L Rt K S
/‘fﬂ‘\_} 7 B - BEFTHEARSNEFLE AREH LY M aETT Y 2
TR AR 5 — B & %2 (Rapp et al, 2006; Rapp et al., 2008; Singh and Das,
2013) » &4e Rapp & % (2006) #7 7 > Avas 304 & L § oy 4 1 1% (work hard) 7

TR a4 1 ivEA RN R EO 4 T ARy Y BRI T

:l"

Y LT BE G e Eokk o A BERH Lk o BENA B

T
o

W
_Q‘.

V4

Ern
—_nx“{é‘%

R U S R TS R E R P U SO
d AP EF ¥ g B oA kB EY S 1 T4 fodd 2R L H Y

\»

¥ ¢ > Rapp & 4 (2008) cim 3 > KA G T H E AR R CRM (% = M %
1Eﬁi@wﬁ@“fWm%%’@a%§ﬁ%gﬁ,w@%§$ﬁ@@
AR ESHREFOARHYY CRM 1 E 2 L4 8 3 3 s o v L
CRM 1 E 7 g4 & kx4 8 T, T HAH L2 At ST
CRM 1 E g * i g2 48 & 7 5 B & 5 & » % & 5% Singh ¥2 Das (2013) 9%
THH LR EREAEFS E
M LR REEN LTI EH LN

5z

i
\\

‘.3:

oo @;% P gk 0 A Y #F]
Brif ek 22 Esmsy
SR NS

B g AER L EM G LY

1
™

T
A e
9

o

fot.

=

&
T

0=

o

>-L

e

[y

A

BT R e A 4

Tesluk £ Jacobs (1998) # 3| » 55 i A B E 2 JEY » &7 bl B
HEAS AR P Bt WSRO G R BH LR
MR H LG AEDIEr A LSRN LA D R P
Ao 2 H LB ETE I AE % Py AT PMATUT] o FP N
PR R AN G RE 4 2 RK S F P AN D R 8 goch
Aivcs 2 o IRGFGSR DT o BT L R SRR § A
FPARES: > MAEGHIEVES R IR FY i AL ERE
ET PG Y MG AR P A A RS H R B e s T
RP FLEFRIHTETAN L% L 84 Fa g Hp Aoni

-

P

ES

3
B
|_

bl
=y
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PAEE st > FILH Gk B PRI H LGk T

_@ éfu"‘

£ AR I P AR
Foopit o A REKS Lendl & 4 f LAFR P | R 2T

WP AR ) R RS AR P AR e SIS A R S o A

BooOHWT IR ERE G L LR
Fle B R ha Lg%

R R R TR = s L
FEEY 4 PR
AF - TR g gk 0 F]pt A
DR R R PR
FEEF T R

’E ) #EE:F r = "imff"i\. b"’ ;}i it z I 2]
EMafFs pRAsoieafigd & WL e
W Aooic R e R ¢ EbHEE o ot

BR O HLLR LTV E» AHH B A
B }17);;% bwﬁ“.’g%i,g%cmlﬁh;; , X

LE Bk o

2_ ks

eSS -0 - R ada g =l

FERFE
|E,Lﬁ_‘ 7 ﬁ % 5

el BiEH L P A

it B PH B B R B3 Bk
FHRREFEHRA A FB 0 L e B Pk o
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- e >
=% F3 2
-8 PR
AETHFE AL EAAMARS B AR AP - TEY Ee ) 2 T goxd
oy R TAE p Ao s TH B S, R T TH L% #
T4 g g Ay A EaEk o Ry - F v R R 2 R e Y

AR o™

. HESK
H1
BB
H3
1% B ke
FERSE R T §-d
E- 58 40 H2 .
H6 | |H7
HE 8
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¥ & E3ER
gt~ F DY w2 B E o AT R BT

B LA G4 Sy S HH L5} I

*

B 2 4 8 4 R s oc B $H B 40 T o 8

2““2

LA o
CF

B 3: 46 8 A R el 8 p Aoka HA L gkt 1

R

o

B4 B AR L p A W EY e B L R E T i [
LS R T LR T ﬁ%a“xuﬁ$’ﬂﬁ%%ﬁ@%°

B 50 4 éi-. AR el !éi-.E Ao 3 E e B 4 %”‘*xm&? l“‘ﬂ’ﬁ ¥ Az

o4 B Rend e 48 BB AR gF HELE gy

B 6 M LSS A S Y B BB B AR BB L S B Hokk

POH SRR EFCRR e a R 5 B EEE

BT H Lg% g c e BB L p At B L F ot E A Foank

PHEFSHH AN RS S ek o

Y& FLH%

AEIN BRI RFEALLFRC FRER ST LR P2 M R
[k ﬁ?Piﬁﬁ’ﬂiﬁﬁiﬁuﬂﬁ%mﬂ%%é:ﬁ&§%ﬁa~
FRUASH 2P 282 vl - Fmr pE e e B2 d e

AFETUR BN R EEA R L3 XTSRS
CHEREEEA R RS FRBEZENNE > PRAFEEEF 2 v F o
FEF SR FE N2 H PRI ARME ISR R Hp A L2 b g2
ErF MAFETENIHMAER LR TR RN L f A B L
FREP LRI H IR FEMAE LS LR A A R AT HE
REALZDF P 2024 & 37 1432024 & 47 3p k> Zwfcs »af ¥ 11375 o
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Yr &Py 1E

AFETUREEGNEEFAE R ER AN P EES R L B R A
EA MBS e A HBER S AFATREIES > £ 47 'U»\’i"’ﬁl’*?),%“
SR 2B A HAY EEEALBR A PRS2 4
WV - R A LeFw s (F]E 40 0 2002; Brislin et al., 1973; Werner &
Campbell, 1970) - £ 58 % 3 Hfses R DAl 22 P AFL &Y 20 2K

T4 o

-~ PREREL

% B Sujan F 4 (1994) >4 & A R EY He P IITE 5 ses
¢ P2 P RERA BAY Y Ee R O HY H SHEF
%Ea—,t—!u Pbéﬁ’é”ﬁ,%ii%—é’# 6%{7 '; ,—a,‘g\ Lbﬁ%y%«fgf fdg;’k ﬁm

S

bt
Ty
\\\Xr

PHEEw o WE 4T 5 BF £ (Likert Scale) 344 » € _ T2 2 B &~ 7

PR TR EAL TR T2 FRRL 083 123450

%310 HEe g5

27 A

.*G\i—"fniﬁmﬁﬁ BN EAR IR e
CTRAGEHTE AL - ZRAHN LA PERINL o
.ﬁ'%ﬁl“%yiﬁﬂfﬁﬁim— EERAN

CHARR  KEIH L SR EY I RER Do
HEE TR AT EREY - *(R)

AR E N F D - BT 2 R eEs o

A EEREY 2L 2 i endT i AL

8. B ¥ 4rima 5 {4l & 4 B kw3
9.F A EH IRy KBV T o

? 33,3
Yo

\lt_CDU‘I-bOO[\)I—‘

I3

EEaoe
ME& o

10,3460 FRRi AEBRADH L AR > SHAREAEFTLL o
1L AEFFF AR ERGAELHE o
ok |12 B A f L RPN D PR G AP SR AF S
B |13 2% F Fé—vrp»i\mu H B A Ak

14, A0 RSPERLY > PR H B A 8 A | A ehd Bde o
15,30 @ % 3 g iR B R=R p e o

\

*(R) & & # &
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= ‘ﬁ%—. EEARF T %

AEFT S AT &% Vieira £ 4 (2022) 4% Sujan & 4 (1994) ¢4 & p 2

seic £ 4 0 ¥ %4 Peterson (2020) 444t~ w38 aud ik > B4 8 p Aoy £ AR5
g it ek X TH o WA T % R E 4 (Likert Scale)zh A 0 ji T 2
'#'ZFF',E,J ZFE'E,J I—‘/‘;‘Zf‘iij‘r}?’,&s I—i’:#ﬂ:’,&,J ‘.»'5]\2\3\4\5/7;\0

£ 3248 p Aok grR AL

L dil A
a8 p Aoy ALY Y o

wE S OE A R HA KRB S .

A AR T 2 LARE ST -
ENR e N ey 1] vam%, »:- ;Q% L s
NGRS A o
AFENFZFHEE A RLL PR
ARFIRET AP D AN apE e

\‘.@SJ"PPJ!\’!—‘

£ % 497 3 (Mintu-Wimsatt & Gassenheimer, 2000; Rapp et al., 2006) # ¥| » 1
IF;_:%EK/f i SN ﬁ%‘«w EF 4 REE R AR TN P R Al
REY L FET c AL S5 Rapp £ 4 (2006) 4 8 ik iR S & B4
EFnTHE kR LA 81 FEF 2 AR AP L FEF V3 A0
Pl G 1 T EF o U= B :f;q e z & #c (z score) & (7T 3955 4 B 5 5% iR
BE oot S MR SR R R SR Ry R R kT o 2 A F
BcF FPE H ATE 50 o

%0334 8 oA

B g5

1 3 aa1ive

Warg (2P nipMAERIHNEITETY
P ERS S FH G rEF

w
F_&
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48 gag i

* 7 %+ Hogevold & % (2024) enig 3440 & F»c 8 & 2 p 4 & §»c g £ 1F
P B EeEE S N B Y SR L F ol A R4 £ B Sujan & £ (1994)
M BB A X T P LD APH e & R43E5E £4 4 Sohi
(1996) 2 Hogevold % 4 (2024) chdd & Frc B 4 » ME L 548> ¥ 51 4L o 1Y
2547 %% 2E 4 (Likert Scale) 34 > GHH L 4B A T2¥ 2 F
BTARR TRRAL TR TEFRR 0B 123458 0 4p¥
et B TRt T WTgpe s T3 T gt ) Tk

E"3€%1\2\3\4\5A¢\0

% 3.4 4 8 iR AR

R0 18
1AL 2P E R adrehd Bibd Fmd ko
2. A EFJIEA S -
3.2 A& 4 F kM G -

F¥a o |4 APERERH LN NTRTER
5AMBEFRBNIEL T b P4l o
6%&%%4&%B%°

"L@“i 12 i ® mz\IFL[...]

tsta e g |9 TER A

I ‘iﬂ\’fﬁi

R R enfin] s Ed s RT AR > RN A E S AN E AR
ok AP o MRBERTAER IR o

[ERE L e A2 ey ;}F] Ao A e A R ApRAT Y A B AR BT
FRMA . > B RS F R AT RIS (TR % (Gilligan 1982; Goolsby et al.,
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I%D’@ﬁﬁﬁiﬁﬁﬁgﬁﬁ;EJjpfﬁﬁﬁw%ﬁgﬁﬁmg

5
=

¥ (Comer & Dubinsky, 1985) » &]4r: Lambert & 4 (1990) #  #& | » -~ |24
WE SR (( By 0 3L 2 e LB AR S & X)) ©£7 - 2
v § gy s Levy ¥ Sharma (1994) e 3 RlfafsL /T 1 o 1w g B4 &

q@

I AREF o GEP IR G - RaERETH L AR i n B gl
BREEFM G RANA-@ R PHLFL LT R EFElRAH LT R ¢

M
=]
Vm\
‘4:1‘

SRR NS VR PR E AT R FESIE Y S

b WY MAREHN EAR AR LT EH B B RELERY
W AR LI RNPRYBRELT R o Y R @
(knowledge structures » dp & & 4 f 3 H L #0720 E L 2 fodl & drgianle 2
V) 2 41 8 4 »c & I (Cotham 1969; Lamont & Lundstrom 1977; Levy & Sharma 1994;
Sharma 2007) » gt » AR T T A | FLHEHRE2 - -

£ 3.5 4~ FHAA

B0 B

pe O
Oy

&4 &

s aag (Oa° (g0
O&4
O« &/e H/- %
Omi
O+# L

B %5 O4 & (¥55)% R

O 4 8 532 (7 5;‘:;3’_ )

Dﬁ%—?ﬁﬁﬂ%)

O#8edE&3pF4

Adaggn |OFR<IHRE 2 REFFRE >

OFREH>7 <P HRE 2 TRAFRE >

O3 2 (74 FR - FAFERIBE)<P L # R
B o H o)A e £ 8 e g H >

O s e FEpMns RpF <Pt 2HFHFHM 2
F2IE >
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%*?%é?*??ﬁﬁﬁ’ﬁ%ﬁﬁﬁiﬁﬁﬁﬁéﬁgﬁﬁi’E&%

FREwRR N SR EE BRI IS FRER > LY F e li @A 2 4y
$IE (b4 o) 2 KT ARR) TR 24 0 Bts 2 SPSS AR Al T A S TR
VR S

FI & FTHELAFLE
- g

AFE TN P E R LA AT ] EE BB EFT AR
GRS I A o S IR £ . AR

Z SRR

AWML R ¥ 2 EEAVER 0 AF T Y Cronbach's o &% 15 3538 2. &
EFEHF PN Rk pwfy RiL: Cronbach's o B+ 07 2 A ¥ &L R
B o AR % ¢ * SPSS #4¥ (IBM SPSS Statistics ver. 26) ® e 2 & 247 | # i 4+
5 - fEg 2 AR (7T FE A 47 0 Cronbach's o 8+ 3+ 0.7 T X & 3 & R gl -

ENR I e

AFy i T £4p M (28 (Pearson’s correlation coefficient) | 4 477 fid
,g%ﬁ@ﬁwwﬁﬁ’ﬁwwﬁ&&@%ﬁ%JEdLiﬁ’%wwﬁﬁﬁﬁﬁ%’
Aom o R APMARR B o ALY SPSS MY o TR A, Air

A ALY L R EARM A YT -
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E A

ALY TR Z BRI A B RFRE T DM % A R * SPSS
FY TR s 2w A DR E & SRRl ¢ (F
B) P RAEHERADPEGE) - M2 FAT U ER R AT A (R
) e

EQNE NS WS

BTl 2 o - HIFH P R RRALFAT R
o pRAATEEE A RB LR RRA PTG R NRAFL Y I F
T (M~ @8¢5 2011 ; Baron & Kenny, 1986) o % p %38 &2 (% %38 2. A 1%
EEEBLIR AR S 0 BEFEEN G NAY Aok o

* & 47 * Andrew F. Hayes #7# % ¥ % SPSS #c 42 ™ i * 7 PROCESS macro
(Hayes, 2012) #® £ st % & 47 » P57 7 & * PROCESSver.4.2 # ::1Model 4 ¥ 14 i
Al 5 ¢ 4 sk & 47 (Hayes, 2013) » 03] @ @ * ¥ /2 (bootstrapping) ¥4k A £
AR 5,000 =% 0 T2 95% G iE H FHRARETE L ¢ Ak o

Model 4

Conceptual Diagram

®] 3.2 SPSS 2. PROCESS Model 4 ¢ 4 #i-3] (7 #L % Jk: Hayes, 2013)
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A A EE LT

U Aok o F R RBERRAT oM GHAE LTS RS
P REIE Ty g R ARSI ROT S k ROT R o 2 R R A

S ERIE (MukiE -~ #vd T 5 2011 ; Baron & Kenny, 1986; Edwards & Lambert,
2007) «

* & 3718 * Andrew F. Hayes #7H % ¥ %A SPSS #it48 = 2 * 5 PROCESS macro

(Hayes, 2012) #33 &% & 47 » p 27 7 @ * PROCESSver. 4.2 # 1 Model 7 3 & #i-

A1 1T 5 4 &%k 4 47 (Hayes, 2013) » 3] ¥ @ * e (bootstrapping) ¥4k ~ £
AEF 1R 5,000 =% 0 T2 95% G 4E W PR AR ELE B &k o

Model 7

Conceptual Diagram

®l 3.3 SPSS 2. PROCESS Model 7 3# & #-3] (34 % /&: Hayes, 2013)
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Yyr® A1 8%

$- & EABHEA

PATE T R R L 113 B £RE TinE L 4175 ko B EdE L 27
oo BR S 68 B BRI BIT 7T A (68.14%) 1k S i BB F R UL T4 4
(65.49%) £ % » % F/w P/= & 29 % (25.66%) B =t BRAREEN M & (£40) & R
554 (48.67%) A 5 > R a4 B A F (7 F )27 4 (23.89%) ; A ¥ AU
AP NS S E S 0 E469% B EFTL 1155% > E FEMKE 0.5

&5 b L35

14 1 ABHEA 4

R 35| L ¥k A
N

e 36 31.86%
g 77 68.14%
L4 3 2.65%
L Ble H/- & 0

Yy gle B 29 25.66%
Al 74 65.49%
#1 7 6.19%
Hu (L)L R 55 48.67%
CEREICIEEE 9
#Ea (7 F 2 27 23.89%
HEHEF T 15 13.27%
Ry 20 17.70%
TE o BB

T FREM 19 16.81%
FHP 53 46.90%
2 HARREEA RE 21 18.58%
B] T35

P | 27 5
%+ 68 41.75 #

. B] 0.5 T3

= g‘ P

B+ 35 11.55 &
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Fo8 sRAMAN

KPR SPSSHMY s TR AT Hi SHE - RALETRET R
M 45 5 Cronbach'so 43 0.7 PR & B & REKP - £ L$BMEFEZRA T
AT

PiREeims 154 29 Y E% 947> H>c¥ v 64 > Cronbach's a &
A w5 0725 2 0.778 5 % Cronbach's a & 5 0782 % <3 0.7 £ 7 & % & p 3K
- R

48 p A osnic 4838 £ 748 0 Cronbach's o 8 % 0.837 » x>0 0.7 &7 &% Ep
%K-— _:’f;(lr’j’_o

B4 8 o 4gI8 £ 738 > Cronbach's o & 5 0.884» +32 0.7 £ 7 2% Ep
M- R

P44 & 4 »24E38 £ 548 > Cronbach's o & 5 0.892» 0.7 £ 7 %% E )

- R o
FA2RE L RAWALGRAITES
B i Cronbach's a &

Y ¥ 9 725

P 782
ok 6 778
g1 % Stonic | AL R ST 7 837
SR SRR 7 884
kSl e 5 892

N=113
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Bz & M

AT % SPSSHHY ch TR B AFTH A EHAFTLY i I

RN A L

2A3LRAT 2 AAMPAFESE

%98 LA 1 2 3 4 5 6 7 8
145 /
2 %V ALR -0.029 /
3EYV #w -0.136 0.092 (0.725)
4 -0.101 0153  0311**  (0.778)

S48 p Moty -0.085 -0.108 0.104 0.235* (0.837)

64 8 5ok 0.167  -0.218* 0.008 -0.223* 0.145 /

7TEHH L 0145 0.092 0.258**  0.370***  0.672***  0.147  (0.884)

Bip¥tdl & ¥c .0219*  0.015 0.169 0.284**  0.603***  0.144  0.769***  (0.892)

a. P e A =0 =1

KTYARRFA I ER=0; ~F/e B/ -B=1FL=2:#L=3
b. N=113; *** p <0.001; ** p <0.01; * p <0.05
C. ¥ A&MRIZFN B E 5 Cronbach'sa e » HARRE 5 A B 440 M Rk

(Pearson’s correlation coefficient)

Bulz KT ARREET E5  Hocle 40P Ak M LSRN ES

4o

Loug v 24 (r=-0.029,p>0.05) £ ¥ ¥ (r=-0.136,p >0.05) ~ &
»eie (r=-0.101,p>0.05) ~ 4 & p 2 2%t (r=-0.085,p>0.05) ~ 4 & 5
% (r=0.167,p>0.05) 2 & ¢ m A FAp M 12 -

2. #T AR LEEY Eo (r=0.092,p>0.05) » FrcEw (r=0.153,p>0.05) ~
S8 A Ai (r=-0.108,p>0.05) 2. B % m AT F4a B 1 o

3. RTARRLHBEHT M EHFLE (r=-0218,p<0.05)

BV He s Foxlie 0L Aan B L% LREFZAAMPEAS T4
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l. Y EeadscEe T rpk > EHF LR (r=0311,p<0.01);

2. By Homa e Aok 2 FREEAMME (r=0.104, p>0.05);

3. BV $o Lg% BMalg¥iph L (r=0.008, p>0.05) °

4, G e B s b p Arai E Al ERF LR (r=0.235 p<0.05);
5 rche a5kt fAPM > EHFALR (r=-0.223,p<0.05) -

LRIME G Lk A L 2 M A T
Pw 3 A 8 o B A AR ML (r=-0.145, p >0.05)
Mo L5k fAPM c EHEFLE (r=-0.219,p<0.05)
KYARREGHE L5 02 B gl ¥4 2 (r=10.092, p>0.05)
KTARREIHE L E 2 B EEF M (r=0.015,p>0.05)
EY v qd e ook ZHEFLE (r=0.258,p<0.01);
By E S mneal 8 g FREFEE (=0.169, p>0.05);
B B G HE LR AP > B FLE (r=0.370,p<0.001);
Fore o ipta 8 ¥ 2k 2 Apk > ERF LR (r=0.284,p<0.01);
HEAA i G e rAph > BB FLE (r=0.672,p<0.001);
GEptonn B eyl EHEFLE (r=0.603,p<0.01);
8 cske g W g FEEFMMIE (r=0.147, p >0.05);

S e ok ns &g B E R F MM (r=0.144, p >0.05);

dAT R E s Bl B L AN 2 H LSRRG M F
VRS2 GHH LE T L pMME el 2 G H4 & E 02 s 8§k
FEFARMI  H8p A2 B8 HH LY 2 P B R T E G AR
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LR 0k

Aad7ie * SPSS Hrd Y o DA fF et acaE 2w ] o el R
RTAZR G » A BHFHZ Bp RA-FV Fo o S0 8 p A
B BERE-GH LT PR LT MG T AERD 2 o

- EV 2 ok A4 BRI FAH

Fita BA ORIV E0 R GorEe o A U8 G HA B A B

b i kI8 2 B enBf koo

d 444 @0 B Eo b G Lo B B=146 (p>0.05) 0 F £ G B F

PR ocdie 2R 8 F oz B B= 311 (p <0.001) > & § B FMHhi w P

kg

£ F 535 5481 (p<0.001) » # 77 pt i GFHCA)BE % » #1208 $ah 8 S spplic 4 o
Fobo B3 o st £ 8 oxz B B=.070 (p>0.05) > 3 EEEF P Hox
Yo BARYHA B ot B B =248 (p <0.05)> M E G EEFMSL 2B F B
3.763 (p<0.001) » # 77 & FHCNREF - ST A & G L apRla 4 -

2448V Eo 2 x4 LR 2R FAITER

& 578
EE LT £ A 8 5

rdl e e -.093 -.185*

5T AR .029 -.034
AT L A 146 .070

Erc 311x** 248*

R2 169 122

AR2 138 .090

Fie 5.481*** 3.763***

'H’_F—JJ"‘;J‘A}"S ;\-—Q,F/i_:o’ 5‘7‘]&_:1
KTRAPA DS =00 A 8/w /- b =11 =211 =3

N=113; *** p <0.001; ** p <0.01; * p <0.05
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APFBRLAEARNEY Er WV SR L% pRHA LY R

PHEARERLHE ARG B HEHE LY pHA LR T 2

:~ﬁ%gﬂﬁﬁﬁﬁ%$ﬁiﬂ$¢ﬁ

B R A G HA L A LS BRYIE2 T

B i o

d 4 45 @ 48 At e HH L a2 B =.682(p<0.001): &7
HMEFRar e B8 F i 34264 (p <0.001) » & 77 2t [FHOA 08 $#4 §
SARRLR A AR p Aoni AR A ] o B B=.597 (p<0.001) ”—B—’ﬁ ¥
it e F 0 F @5 23.940 (p <0.001) 0 5% i fFHCAIE AR 4 & 5o B AE

IPIJ);‘E 4 o
ZASH L p AR EH L v AT RS
& I8
BEHa g o AP¥A 8 e
iR e -.082 -.166*
KT AR .163* 075
, “ap N
A &E SR 682%x* QTR
EES ]
R2 485 397
AR2 471 381
FiE 34.264*** 23.940***

BT A & % po0 TR
:?,{_’;_ ﬁi)i?l"é’\'% 5V _%fi:()’ = %/E /= %=1 ,gﬁ—_l_:2 ’TE, +1=3

N=113; *** p <0.001; ** p <0.01; * p <0.05
PREEAFBER LB L AN HIHY L% PR LS
P -0
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I8¢ Ak

* & F7i¢ * SPSS #c48 ¥ -7 PROCESS macro (Hayes, 2012) » 2 Model 4 i+ 3
POARCAE TP A s dk 4 47 (Hayes, 2013) o W2 5 2R 2 4 %58 0 4
ARG AR AUEHA BRIV E s gocEe o A uEA B

-G HH L A BE T LT LG Y k% T AREP 2 o

- B ARNEEY e BH LY ¢ [k

B A 468 T B Ho W B L E 0l B Rk (R 5 0)
ERREE (RS 0) ATH LR At WS Y e B G L F o B

B¢ Aok o

246880 A HWEY Ee B HH LY P ik

B3 o (X) D4 8 ki (M) D% 4 8 5 %(Y)
95% 12 4f % ¥

Effect & SE & TR i
E Rk .288* 118 .053 523
Rk 120 107 -.096 325

N=113; B ¥ 2|47 95% B AN 2 2 00 R A LB ¥ A8 o

247 5% F B £t ptdl L 557 B E ok 2 Bk (%
By z 0) mrg G A2 W EY o B L 2 B2 25 48#2° 4

Pk o

F A4 TH L P AT N EY e ip e 8 F oz P ok

B %?’(X) 2418 p Aacig (M) >4p 4 & % 32(Y)
95%7; ﬁ'ﬁ R

Effect & SE & TR R
® ek 145 .136 -.124 414
=R S 111 .097 -.090 .295

N=113; Bf ¥+ 2|47 95% i RN 4 5 00 N A EBgE L B o
AREFARERL HB AR 8 A H0E Y o 48 o

PEF P AE
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B4 B Eo DB AT DU BHRBET S5 AIRK 6 H 2

HRELRBRETEAGCES A A o0

b
A

S YA T a3 TP - ER A S
d £ A48 % Hirs $onl e N G HH LE Rl B R E (A5 0)
7 0), AR p Ak HIN e G A G ok

B} R (REZ G

FEP A2k o

20484 p A H G BB HA G ks ¢ Aok

Forla (X) D4 & p Aoacit (M) D8 #4853 2(Y)
95% 1% #f % &
Effect i& SE i& R R
Bk 214** 077 061 .367
s 175%* .088 012 .358
N=113; B F B 4 95% i R AR 2 30 CRALHFLER -

2492 %F s $rafo A 8822 23 Bk (R Z0) 3
sk (RF3 5 0) m T4 & p Aok 0 4o B Ap 4 & $ ez P2
¢k o

24048 p Aok HAN L E o B AR HA & ok P Ak

Ford e (X) D8 8 p 2ot (M) DAp 4 8 5 »2(Y)
95% 7 #f % R
Effect & SE i& TR R
B otk 145 088 -030 320
s 162** 081 010 328
N=113; BEF B 247 5% %N 3 70> RLEHEFLR -

PRFAFBERS AL AR ML p A nEe rd e Y il G

*t v sk o
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SRS BEE P Ak

M

* & 47 * SPSS #ic#8 ¥ 57 PROCESS macro (Hayes, 2012) » 12 Model 7 i® 3 #
A2 RS FY 42 R §ack 297 (Hayes, 2013) o 2 d 05 b & ¥ Fw 546
e p A R L P Ak A2 s FP U AR F RS
Nroehthih » WHERE T D PP EILFBEAT o T ML Z KTRE LE
FIRIE > S ES LRI B BRPA-BHY L Ay g ot i
o T B A AT S AR L ALY L e a8 g Aon

—1;"3’;‘:%1?’/”\’%% Bbm‘:‘/\"’:&‘ri%’ll'f ﬂ97o

- HLEHRLE R BEH L P Nl BB L RS 2B Fack

d & 410 258 §2%Ev B L 5%2 238 H 95%H BEREZ e z 0>
RAM BRI EeE e 24 L A 2 M GAERFASE P RFEE

RAH B EHHE AR 2 H B P AL TEf o kS o

4. 1048 8 S Ee B4 L p At 2B aank

o 8 k(W)

y

B T > 48 p A ki (M)
95% 7% i} % I

Effect i SEw <R ip
FoxEe 273%** .094 .087 458
o 111 069  -.026 248
P N
S B -.266* 123 -509 -.023
AR2=.037 0=.032

N=113; g F 4T 5% i R RAR 2 20 A LHFLR -

d A 411 B5 @ Frnle D8 p At DB M L RS E B ot
F(RF250) mEFREE (RF25 0) 274880 A2 ik a
B EEH A Y sk (REF 5 0 P RRLE 0 278 4 o &k
LI
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241188550 oo -4 8 p Aok -G a8 i B & ook

e i;‘i%% (W)
[T RN 0% J—— A BT A (1Y) — > G448 % (Y)
95%1 if 7
Effect & SE i& TR R
B4R 214%** 077 .061 .367
A Frc % .188** .082 .028 .350
B &k -.183* .085 -.351 -.012

N=113; B F 12187 95% i R AP 3 4 00 RSB FLE

d 4412 858 $rafe DL A DpHE LRt L B
ek (R Z0) A8 EFEE (RFZ270) 27480 Azt 29
fAizgdk | md BN rREY EDE%E (RF2 7 0 2 RELE 2@

B R &

41280 B SRR cE -4 B RO AR B BT F ok

¥ (X) -mmmmmmmeen >4 8 p Aoagsg (M) -----mmmee- > jp ¥4 8 g e (Y)
95% 7% #f F R
Effect & SE & % R
Rk 145 .088 -.030 320
s % A74** 075 .027 327
Pk -.169* 079 -.331 -.015

N=113; B F 2|8 5% EHHFR 3 70 A2 EHFLE -

PREIFERTHLEHRAF%E S S EH L p A0 PP L Forenp gt
ER ek > P H ok FERM A RH o L e R ERE c faRAHS

APUEA S N R LSRN Fck (LB 4.6.1)° A RIE AT
BEiFL? FiE g THoEd- BHRFLIFIFE V" THER- BHRELIDE

L iiE o BB HWHHALEHREH T > FoxEe PR R LN
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iy RN BH LR EA T Bl e oL A BN G EE T;U
A F M LSS 4 Bt o p Ao PR # o

4
38
30 -9
A 4 — A
34 -
ijix?) ’_./’
® 32 e
& I -0 14 & &5y
3 _—
Kuing [ 2
28 )
& —A— 54 E By
0%
24
22
S

RS o] B

B4 14 8 amsyrcle 2 48§ Aonil 23 §onk
BhFA T 2 BREERE 0T &

24137 BREERE

L By %

BoL L E Y B Ha B goct I e BB

iy
o

"

B
4

Bk 20 HocEe el &gy & e B GHH 8 o 2
l"éfu -l T4 ] /.;{F ak /B/’"ﬁ‘ o ' . ) o
SR e S

Sl ar ke LA A A o G e g A2
Oy R T PIEE S T DI i
F7 4 <R 2L, =

B 448 p Ao {3 E Y e B4 8 g | B HY
Mzl me? 2k o o

| 4

DR
4

\
&

B 5 41 B f A na $t ol B A L Fokn | 8 A4
BRE G e ® itk o IS4

iy
"

g |
|4

| 4

\
F:d

B 64 B 5% b F Y o BHa & p Aooen
AP A ?»J:mﬁ:é.r‘_F EAEssk o P Hae kg F S
B om0 L f A E Tk o

n# o | o | e w | e ww | e
: e : 5

Sk

“

"3&'—“&‘
o
AR
&
|4

in ¥

B 7. 4 & 5% ‘i‘{%@ﬁj&d g E] A orea B
SR Avm 30 G f rf""p’% §rc% o Wﬁ‘ﬁﬂ

3
|4

i3 o
B
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¥I% B®
- Py 5%

AT LA PAAMAEZ BRI AAHE YRS E LG
BEE RIS e AT F e ABE 113 0 B PR G4 T 37 KT
REFTTRIME L) - At > ToEg i 4l k2t THEFT L 1155E o
AT HBER LN M LA PP REe ~ p Aok 2 ML g%k E T

B SRR o T AT %R -

- BV ESHN R LY PR LY BET A Y -

WAFLIHNEY Fe M L B > AP TR AP M
1% (Sujan et al., 1994; VandeWalle et al., 1999) » » 3 # 3 2 % &1 E\F'&Z LRy 71
Fip M 12 (Kohli et al., 1998) - A% 3 & % 22 Kohli & 4 (1998) F#4p e > 48R R
AT AE Y SR H R A R R > FR L AP A B F e 7

N

PEYESRERTRA T RAZRAERAR DL EYVE B AR LR
LREXPRFIOD BfoiZir b4 & L { § R F i FERGE 2 &
{%ﬁgéaﬂwﬁ&%é’ég%wwﬁi%ﬁ@*iﬁiﬁuﬁéﬁgéé
AEFLEPOE MG EFFP 2 FIH LS %E R 2 E LD RFT A
§F LA enH oA MwdR o A B L S LRI T S LR B Y E

WEARFAENED I RF LT RGP FILA TR GRRED H S g

o

S GEEd L

aﬁ@%ﬁﬁﬁ%ﬁ#?ﬁ%ﬁ%%%@$ﬁﬂi~’*F%%“ﬁﬁ%%
PfFE S N A UE E Rk T 2 1207 g iR e d A LA
SRR RS A T 0 12 B RNRRY > ml el 8 Faks F 3 E B0k
Blolhed s ~ R EFFZRE ) - HF g0z E TR GRS L L]

e et MEVHERPAAREFE ) 2 EPE L FX P EE TR

*?
RN
&

AR S i W T v)ﬁk; PHIEY o fodl & Foal b hE 2 EF- R
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