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An Empirical Study of Omni-channel Strategy in the Taiwanese Retail
Industry: Analysis of Physical Retailers
Yu-Cheng Liu, Chun-Yao Huang

National Taiwan University

Abstract

The research on omnichannel strategy in the Western context has been flourishing for the
past decade, covering various topics such as marketing and the integration of macro
environmental issues like pandemics. Although there is a growing trend of Taiwanese businesses
adopting omnichannel strategies, research on this topic in Taiwan is relatively scarce and mainly
consists of case studies or discussions on specific functional aspects. Therefore, this study
focuses on the longitudinal and cross-sectional analysis of the retail industry with a central

emphasis on omnichannel strategy.

By integrating existing Western literature, this study utilizes content analysis to examine
the understanding and perception of omnichannel strategy in the retail industry based on the
annual reports of 12 publicly listed retail companies over a span of twelve years. The findings
reveal that the annual reports primarily disclose policy implementation descriptions, macro
environmental events, marketing, customer service, and experience, while neglecting to disclose
the degree of strategy success, management teams, adjustments in reward systems, and product
returns. In terms of cross-temporal analysis, four periods are roughly aligned with the Western

context, but the vocabulary, understanding, and implementation levels are relatively shallow.

Furthermore, a comprehensive five-layer analytical framework, centered around
omnichannel strategy, is proposed to better evaluate the scope and progress of omnichannel
strategy formulation and development in companies. This framework places emphasis on front-

end channels and membership management, as well as back-end aspects such as marketing,
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supply chain, and information systems, while overlooking human resources, physical stores,
finance, and customer service. Additionally, data clustering is performed to understand that most
companies prioritize and implement omnichannel strategies, but the differences lie in the extent
of long-term investments, which subsequently affect the outcomes. Within the clusters,

variations in individual business decision-making lead to different levels of progress.

By comparing with the overseas benchmark enterprise Walmart, the study identifies
differences in the development of omnichannel strategy, where Taiwanese companies do not
solely focus on omnichannel strategy and disclose less information regarding human resources
and physical stores, but exhibit strength in information systems. Finally, a five-step process of
implementing omnichannel strategy is synthesized for Taiwanese listed retail companies, aiming
to assist other enterprises in emulating advanced practices and providing customers with

enhanced service experiences.

Index Term: Omni-channel strategy, Online to Offline, New retail, OMO, 020, Retail

industry, Annual report analysis, Content analysis

doi:10.6342/NTU202301091



L R B dEZ oo st 1
(A e e OO 2
1.3 T G 2B e 4

B2 B XUBR I ceuererereresseressesessssesesssesssssssssssssessssesesassessssesessssesssnessssssesssnssesasssssnssesessssssnssssases 5
2.1 DHEE R UE TR LT Y oot 5
2.2 2HEERIE A AT H oo 14
2.3 2L VA S B B BEAE oot 16
24 2L TV EIE B Dl oottt ettt et 19

B3I R I B e crreeereerssnsssssssssssssesssssssssssssssssssssssssasssssassssssssssesssssssesssssssnsnsassens 23

BL TG F 02 TR B A IR e 23
B2 T F ) B e 24
B3 B IEFT T H B oo 25
34 BHEHE TR E T 25

34D R EEA AT oo 25

342 FHHTDE Do 27
B4 B BB T evvererersssesessssessssssessssesesssssssssssessssesessssesssssessssssssasss s ssesesesssessesesassesesessssssenes 29
A1 ST EAEIBZ LW Bl 29
42 FRAE Y AINBZ LW Bl s 34

vi

doi:10.6342/NTU202301091



8.3 F B A E LD FEB A ooreeeeeoeeeoeeseseseeesseesssseessesssesseesessssss s st st set et eeeeen e 35

44 2EBREEHEAT DIBEITD oo 39
441 T 5 AL B (FRFTEE) oot bbb s 39
442 3 5 EE B IS et sttt SRR 41
AA3 15 5 AT oo 44
AA4 15 5 A AR oo 45
445 15 2T I A BB oo 47

45 2B REEHEAFT D ATIBITD o 49
451 15 5 AR BETE oo 50
A.5.2 15 5 EA T oot 50
453 15 5 HBATE Y B IR oo 51
454 A AT IEH oo 51
B ZEHEAFTBE B E AT A T o 52
461 2HEBEREE P B A D5 A2 s 52
462 2HEBRYE FEHES DB oo 53
463 BBR EEEE BB oo 54

A7 B & & E A T o 54
A71 2HBBEEF DB A BT 2 Fer 56
472 RUBEEFR CRY R 2 F R LB C 2RTS T L 58
473 2EEEFEBH DA Y TR o 61
B4 R EBBE T oo 61
8 HBIHEE P B 1 75 [ TB oo 62

4.9 DU F FVE U IT B Bl 66

B S T BRI FLI G TR crerererrrerssreresssessssssssssssesssssssssassessssssssssessassesssnssssssesessssssssesessasssasassssene 69

O L T B BB T 3 o s 69

5.2 FFF FUFTET A RIZ TR i 71

52 T T e 71

I N = TR 71
Vil

doi:10.6342/NTU202301091



B 6 F A B F eeeeeeeeeeeeeesseessesseesssssessse s ssssse st s st s st eees st eneseshEs 74

viii

doi:10.6342/NTU202301091



Bl LT AT 3 38 B2 TR AR 4
Bl 3.1 2B ATPELE 2870 FHEAR 2 BOI(F 1-3 ) 25
B4l CB2EAEIRBEZ DB 29
BlA42 2 F LA LY AFBB 2 2B o 34
Bl 43 S 2HMEA BT FFHD e 35
Bl 4.4 £ E A TR R EIP e 56
Bl 4.5 23 EEFL 1T 505 B BE e 65
iX

doi:10.6342/NTU202301091



E

L

s

s

21 2 ELEIEE FEHIFER oo ren s pe e e 5
2.2 i B R 0R éﬁ;{-_/} F7 7 B BLEE s 14
B3I G BT HEAMEEEER B e 25
322 2 EAITIEA M Z 8P B4 o 26
33 2HBAEA TR IHEE 0 26

342U BAEL T 5B BRI HCE T e 28

3S2UHBMAN o BB RFTEE T 28

A3 5 5 8 B EEH B oo 41
A4 15 5 FET A BUE oottt ettt e et r e 44
e ey 45

4.6 15 5 T E BB o 47
I AT Y X 50

4.8 Bim AZIEBIE B I oo 53

49T B I B I o 53
410 DI FLZEHTE oottt ettt 55
411 2B HEA B2 oo 55
402 2 FIE B TE P 3 e 57
413 2HBAEEFFHR A BRI s 58
414 7% B IB EAFTE B BUI ettt 63
4.15 7% P PP AT R E SRV BB s 63

doi:10.6342/NTU202301091



F1E ¥4

AR ] A AT D ERP S R AL S B AR

L1 2@ R #sm

3 B K v% (Omnichannel strategy)dzm»ta = enF & % 5 K 2010 & =+ B 4o "EF

R BT R R L A B o SR BB » T S K A A
R dpsdihdot {4 g AT RO B » 2URBRDTRER T EERT 5D

020(Online to Offline) > & 1 i | £ & 43 it AR+ AT i §2 1% & (Online Merge Offline) »
BUARE &R T2 2R SRUEES Y RpES RTE & (NewRetail) 0 & 2% AR

Bl s A B4R AR E - 3RY & M(Seamless) i F 4%

kP R E & R N R R { F AR RS LB A2
FEERRER G TR A RN AT R RETR L 2 TR G e
Fot i n] 0 B el F B0 A RA RN UL kS 3T R e 1 o
R IFE RS 0 R W R R A Gl B R RE e ¥ - S 3 FE B (Dual-Channel)
F o SNEF APP & F = S 4 L s 4o 5 1R (Multi-Channe) ¥ - @ {55

FHSUB 2 Bnhd T XL e P RRIES S 2ARES -

EFES RS R GRS S R K B REY SRR MARL LY

’

FNPPEAE LA E R ARG PR AR L F LB RS

She
—

i

i

24,
N
e 3

FREZRFRY F»E 2 2UBOSEEG 7 PR ELEESR BT R w2 U RS

e

Lgeng Lok R A FE 2R b OIAPP 3n5 OMO # 0~ ch= BAE AN B~ & S

JRASEWESE > AR ET 5 F Mt LARNEATE Lok Y RN (ERT R E,

doi:10.6342/NTU202301091



2021) o 2 BB ~ SRR E K- PIRRG 2HE B B- REAGERGSH > 2 2
SR A s sl de s B4 6 B B4 F S (2015) ¢ A 2021 & A kini AR
TP FAROR FE R RE N SRR FAER Y GRS H LT RB AR ET

BOMEP R R A SRR R ERATE B AR AR A ]
;

7.\
%

T ipda @A &4 4ET R TR R S & RojniE s MOR e (R kTR AT 7 4, 2021)
Google o A+ F /G H ¥ 83 S8 E X2 54 » >3 (Omnichannel )

Bi:il« ’ﬁ'g].&]?l‘%:_—a;—S&L/?ﬁ—rﬂ&-]qﬁ'—ﬁvsbi (?g:déjzozz)o

A EER ble OLAPP BB St oRdphrt MR & E R B 2R ¢ 312016 &
4222 SO NICE & 1#% /% e dicdy & bim 4ol 2B RE 7 0 4 #2458 Timberland #
¥4 APPLINE § = 185 CRM § fi k012 P35 POS(S-9 % % %.,2021)  ff4
L HpEREL (R HRE,2022) A o2 FHEERTEL 0 (2016 EB) L bp
PR T {30 S APP B TAH A 1020190 F 0 £ATE ¢
RHIR ol a4l App T8 7 & 4R 3B 5 [ A RFTAS LIS 1 ¥ (7 % Sl
RERY 25 2, 2018) o 7 044607 b & R iR > £ G E e L R 2 Bl

’)‘j—';‘i 7’Jal?‘]‘E‘o

F'QFE =

SEF U F B S H oo AR RAR S A EH R R E{FaREEIRIS
PR R B RRAR L PR BT I end B2 M I3 2B DS 2§ B ahgE X LR
Bideh PR A F 28 2R B R 3 B Ao R 0 B v 3
@4 E PRl ] o Bt Y R b2l B B RN R s § 1R
BF G 2 BAHLE S AR E RS ORE G o LR R

RE L BAF TPRIE &R WS o
1.2 A EGHHBEF] A
FFPUBRRENZEEP FRELFFF 3 LU b EFEHRP IR BF LY

doi:10.6342/NTU202301091



HETE A T G KA T DUERGC LEEEDF R AT Aakay
2 - o PR PEA @RI T B DR Rt eng R HcR Y AR KAR S WS e

RAFRAERS F AR FRL G FERF ARG aw g § 47482 EL 4 %o

SEREER bR Tt SR IS S S P Vo

B AR~ (doif § cB LY Bt 0 A chi PR B
WY BRGSO PR LR HE A Y B {2 RME B UE
B EER frRGREFIFFEL TR F LR

L‘ck‘g‘mm—g’-}i% 7]\,};5 /%"\,H: +'ﬁ§ﬁ}ﬁ'4mk%£%’,3§@'

TSR R Y 0 AT S S BERT AT

. 280 LA EH2ARKETRRER?
1-1. #3489 5 L AIhG foih sl gL ?
12 247 EAFHDER NG FAREZ Fik?

2. AR L g EAPUBRRE AL W ?
2-1. v 2B R 3 oo e g A 7 2 P A
22 2UBNEFFOLATEG PALREFE?
2-3. T FHAITEE L L HEF LR e A 2ARREIER L F PR ?

24 FHF L EFIA RS £ b 2R GO B

)~
~=b
T
Fl_‘.
p ]
~0

-5 el gk e 2B R F B 3 P ASRHAT?

ST AR <] B AT R T R R ek B R D
W$’4ﬁﬁﬂﬂﬁfgiﬁLwﬁ#ﬁmvmﬁﬁﬁ§ﬁéﬁ’Eﬁﬁﬂﬂgﬁﬁi

HFEL R E RS PLE ) LRHE AR DB R LR M R

doi:10.6342/NTU202301091



1.3 A REH

B 11777 AR

/— SRR —\
(= i)

________

________

/— Tk 4\
[r%~47]

/" N\\
/ , \
| LE ;
\\ f,
Ve * ™~
O weeg )
\\ ’I
e * ™~
{ T )
\\ ’/
) 4
I&’ ~
{ N )

- Y
/_ FHFAT AR LE _\

L i B4 37 ]
[r A 4 47 ]
(244~ 47]
(%A 47]
[~ #E%]

[ 75 0 4]

FHR AR e A4 2 & AT L

doi:10.6342/NTU202301091



2% 2 v

AR RARRGEFM S RTRER > 20 S #o ¢ g 2B R T

FEHFEE s 2B A T B DR R DR B M 2R K P E R b

21 2B RBECRARE L
ABRF UL Gw AP 4T A

2.1 2B KRG e Y PR

3 e

2010~2013 [ 1. #Ed > B PEA
WERERHF LA
Bt S EEE R £ AR R E aHE

2014~2016 [ 1. L 533 ~Hdp A F EEFEHY 2URTME > T E2 4
R SRR EEF S

2, i%ﬁ%ﬁ*’E%@%BXHW

3. BLAATY 2B BN hRE 2

4. ﬁ”{l.“:le ]fl‘:l"‘;'.‘f—rfh;:_%_

5 #FBHFE: 2Rk DR e e

2017~2019 | 1. K& fé % }i*r IS /}v}%}_xﬁ *"rﬂﬁjau; Tﬁm © g iEi mﬁ\ux [

* o o T BB $#*@aniW% & E PR PR
¥ g

2. BB L EB L P M

2020~2022 | 1. BMAETFE Y S e ¥ AT A Fi T DU R OMETE S R

2. B RS EL RS- B
{RELEEFH & T ATk g
4. B RIE 2R 0 Bk RAR M G el A 3 R i E

TR KR e AR 2 & A FE

doi:10.6342/NTU202301091



1. 2010~2013 & ¥

BS FHT AT 2010 £ 8 0 g WA R § (020 - 0 R
S8 3 PR ) F & sk chRTAE S (Rampell, A., 2010) ; Rigby, Du »v4 75 #3235
(Harvard Business Review) 7 =< # 4! > il B (Omni-Channel)srpe 4 » & 5% & ¥ 5L &
=5 ¥ (Digital) & it 3% 3§ & #cid B (Countless Channels)¥? g % & {7 3 # Rigby, D,
2011) ; ¥ 48 F 8 + i Walmart/ Target 240+ «0% Jc 8} BRE 2% » A EF| < ey 2
#18 F RAc Amazon < B @A E(ho R  JRGE e LS AT LA
) BREFAFBUKPHONILA PO {5 frERE] Lo iniRs

SRR o TR R A i TWREE PR B E R .P(Deloltte)m;fi;bt%\’%“(TechTrend)

B SRR LS AP P E R L H T E SR SEA AT 2l B
T B LR T RE R B AR B BT 4 ehg E R Aol o 2 ¢ T pRenA 7

i 4 %5 Pr.u 2 — (Lucker, I, White, M., & Briggs, B., 2011) «

B 2012 & RAREHE S B K AREY SE R 2R AR T i

heg
LA
FHBAE- ROEETA SN O B6 ISR 60 F R MR

AP FieE IS 2ol B P F B & (2 (Reagan, ], Heuer, C., White,
M., & Briggs, B.,2012) ; 278 XE 2T R T c P F R PR T o R AR
PUEE KA 2LE A TR A K E & % 8% (Norton, K., Smud, D., White, M., &

Briggs, B.,2012) ; & # &7t Rl T 33%H 7 WA T W AR g it Y & >
TR ABE- AN SRR BRI oA TR AR E MR I G
€2 A R PRI G LE TR

B LR L AR SR RN e

5% (Gregg, B., & Masri, M., 2012) °

Fﬁg‘f’\iﬁﬁd? —"é-%!:.é ﬁjﬁ%ﬁ’%ﬁ_“ﬂ o

F
B p FARBALEOT R 23 EF AT FAI BN FETEHE

doi:10.6342/NTU202301091



# B c(Brinker, M., & Khan, S., 2013) - MIT Sloan si#7 3 = A F vt 2 & £ ¥
SRR SR @ MU PR BT S BT s d YRR S e B 4p
P RE e LB ey 2 MG DU BDF B > 4 FPt U R %f*’jm" RIS R IR S N
RIS 2o F R T *“FK A4 B, P g B and bRk

WRAZATE A SE R LG M F L E e ALY A RABE ot AT E S fen

F 2 RAE LAY hd - BIFEFN X D1 @ B 3 By 4700 2 P §
EURF &I VL il i B o g ool R 0 Y BA R B0k
{ ¥ * £+ (Brynjolfsson, E., Hu, Y. J., & Rahman, M. 5., 2013) ; THAB MRS

Y URINE RU ERPR RN U SN EE ST PV PR
W TR E AL B BRI R LT AL ALY A5 FEFIR 2
By ow FIR T & {5 A F ot 4 48 (Gregg, B.,2013) 5 A i BLARSR 2 W chp St
¥ ¥ (me-commerce) * 7 I BRAERFIERE X Bk P LB B (Hwang, H,

Aufreiter, N., Ungerman, K., & Dayne, P., 2013) °
2. 2014~2016 + R

2014 #xdp ) F 2T A ol A F A PR DR T L R
PHEE VARG - R A AT et enB A vEaE AR E RS { At
JE 7 (Cutten, C., & Venneman, B, 2014) » » %3 & P AF ST HL P aE 8 4 jiGHE
B BRERLLIFCRAFE SV A S HBEAD- ho By FRST WM
B 0 Al Hen i pe ki %27 (Hanley, D., & Hatch, A., 2014) ; 4 * 2 & % (Cloud
Orchestration) ¥ & 2§ fc ~ H&»c 5 {ofd 13 S 1 e v 54 frdr s 5 4 8
(Main, A., & Peto, J., 2014) - #» ¥ % 3 &% Ebay e g Tk e = 348 AR & ®&
MR FHRFIABRIBEF R RTA L IER B P22 flE &gt g
EEPFUFRD Fo F R S B o E ATA I 8 B S BB R v RA TR
S THRFRFTE DARRNEERY FEOERE BSOS TRE R T

BT R B3R 3 E sn v & & (Williams, C., aguilar, A., Strusani, D., &

doi:10.6342/NTU202301091



Guthmann, T.,2014) ; 3P ficix 1t g% 5 3 B > B el # (Bommel, E. V., Edelman, D.,
& Ungerman, K.,2014) ; » 5 3 % PP AF R eBay e% 305 7 f2H 492 &

gk o dp i 2RO ARTARE TR SE S BE 3L R EREKE T
LA T 1 U | il P58~ Bl Y R B R AT & 5 7% (Wenig, D., & London,

S.,2014) -

PE R 2 B R B4R A 553 2 B enE & P (Deloitte, 2015)  F £ = HoANGH

\4&

PR RRSERARL BT ARG ALA SRR 6 SRR £ (s B R
(Herhausen, D., Binder, J., Schoegel, M., & Herrmann , A., 2015) ; Brinker 5 41 & & {744 &2
T AL Rk £ AB% ch R {5 4V (Dimensional marketing) € & 5 (T3 T - & B 23T
Beonf A o 7 g A4S R B H o A AR A B HAAAERR TP FHD 07 R
Fri S f B R FEEE A B eiE BT RA S B e g A1 Lo
s BRSBTS R A RDE A% B Y XL ¢ M2 — (Brinker, M.,
Kunkel, N., & Singer, M.,2015) ; A~ {7552 JSAFE ~ BT E B € 2 = ~HER Z B 2UR
Rug e R 1 fe PFAEY A 2 dnlicie 2 P30 g B3 AR vefgendp iR TR B L
B~ DIPTSR AR KPR B vt B (Desmet, D., Desmet, E., Scanlan, J., &
Singer, M., 2015) » -4 PR AF ~ PFoF 2 'ﬁ AFAR TR N2 ARSE RN R R
FRHZE L EHE TR LM%Y DR 272 (] 14(Berg, A., Brantberg,
L., Herring, L., & Silén, P, 2015) ; #7 3 @ §# Hrehe 5 g AT EA S o0 B F 2l
BFES R T VA P EERY FH RS L B U RK R
R Y R 2 R A E Y 5 ARV RS 4 2 E o0l AR (Hwang,

H., Mclnemey, P., & Shin, J. , 2015)

2016 & & ¥ AFtmE T en 2 W RAFE ARG R A g P B @Ak r A
BV M GTRLIRE ) 17 = 4 j’q‘:—‘k’;z} R AR ER 0 4 d MiERe ﬂbﬁﬁ%ﬁ;«np&\(&anchl,
R., Cermak, M., & Dusek, O., 2016) o fvs #3255 b 2 &k 2@ v @ 41 F & Fehd

B s SRR E BB P (Nyquist B, 2016) » £33 % # &9 B8 #F [

doi:10.6342/NTU202301091



BB EF AT B FLEARITGC L) BHE - R FAEE2ZE T
AT e e AH¥HRR R AR Y cuf BEiE (T A0 R i’“ﬁ A G Redy 8 A AP E A
¥ e 2 3 B2 48 % (Bianchi, R., Cermak, M., & Dusek, O., 2016) ; 1 * #ci>FL 5 Kpg £ 4%

WA RAEE i B WSk ? hF foiu Ak T pEi% K (Parise, S., Kafka, R., & Guinan, P.J.,2016) -
3. 2017~2019 =& &

B e AR T A kS
N AR BRI kA R E 1 S R dE R R 5

PR BETEFAKRD AT B PR U4 Pk & (Briggs, B., Ehrenhalt, S., Gish, D.,

IRy
W
%
=
F_k
=
il

Haddad, N., Mussomeli, A., Sher, A., Katyal, V., & Perinkolam, A., 2017) » F]J* T & X
A JePATE s HHA BB PR 2 IR T R R v F e
ok iafrn HEA A ORE A FEEA L SR ERFR T 2URBAE
(Omnichannel Excellence) s34 3% ¢ (Kumer, R., Lange, T., & Silen, P, 2017) ; ¥ 4*4+ % &
46,000 i~ EFT Y Fp 2L EAE B SRR RO RE T G 4 R )

PUHBBEERE G EPEARMIE > PR RIARY TP F L5 L L
(Sopadjieva, E., Dholakia, U. M., & Benjamin, B., 2017) » » ¥£34PRAF % 5257 & ¥ crpd 7
o 1,500 AR E S IR 83% i) B ARSR A 4 A H - R o 1B 80%TIR
Gl (B LARAE ) U 7 8P L IR e Bk § 3 L
Toefede MPRE N R R TR E BT L AT E
JRa% e £ 42 & (Saghiria, S., Wilding, R., Mena, C., & Bourlakis, M., 2017) ; % 3.5+ 2 %
SRR E T IORE S M4 25% 0 H Y R FIEF AR G L DA PET R 4 64% 5 S RE
Bl ¥ F &G RRE  DTC S anst )t @ E e e o 30 8 B3 B 86% ok

$HE HAR I 2870175 S8 FI24 4 f(Spom, ., & Tuttle, S.,2018) -

e 2R A R B P B A7 e PR el % (Hutton, N, 2019) » f4f #icd B5
¥ iR T o g A S E(Multi-Channel) » %5 F BRFOEERMGEE 0

Pt 2 B A b 38 e s 2hag Bonhf % 51 B(Cross-Channel )P % i g& it » %

9
doi:10.6342/NTU202301091



AR TR SRR RGeS T e T CRTR MR G B R
S FIEET A LES SRR ETE TR R R

PRI B T Gl AR R RAR Y A AR A SRA PrIR kA0 cnd R B 5 -

R RFREEFRE R TREEEEL & fgpes B E o Bemnstein o

Waber 77 7 £ A (i Beix 1 B WP FE AN B S TR EAF > T fEPES R

\ub.

1A EEED » BB A AL (F2 L (2019) ) e R LT E A

#7

“h}xf
P

A4 THw 4 | (Thefourthwall)fEgg B 1 & 1% 5 & Ry ity § BN ~ B

SRR RS A LA A R e i e TR EY S
(EARRF 2 B3 B AR GE ~ ver By 1 0 B IR B T £ NS TEAR R 2 IR
PP A 2UBIRIIOL FRE c $HFHIRGETF T FIRDUBSE LT = A
(E®F ~®T -~ 2R p?’f*\"'i‘?’#"' S AT RS TR S I B SRR PRAR AR LR
Bl s T ERGRAT I ERTE R LML A RFT AR L Edm e o T B
# - > RS o0 & (Briedis, H., Harris, T., Pacchia, M., & Ungerman, K., 2019) o % o
MFLF I LARE LS SFE AR P EPRBAKNTIWER AR 2URE
T A RARR PR T OGRAE R E IR AP W R AP E L G LRI ehiEE,
S JERAART O~ o A7 R T 2 BRRFTHEF Kk € £ » cHROI(Adhi, P, Burns, T., Calais,

S., Davis, A., Hough, G., Lal, S., & Mutell, B.,2019) - 227§ 3 % SI@E T A 37F & & (X2

BEE 50 il 0 M TR RS A B LD S TR S e B
1Ry EE L HOMOE R A AT L ey TR IRT £ M P R (i

B, 2019 & T 7)o
4. 2020~2022 & &

PH WL KN L DU BRERERT ERAOA K- BRESH FI o NE AR
PlaE = A kenge 8 4 Lk (Aryapadi, M., Dekhne, A., Fleischer, W., Graf, C., & Lange, T.,
2020) ; :}ﬁ I 37 A (New Normal) B2 587 P X g 8 FARRAXE > 2B E & i

FI* R E G R RE RKE Aol £ T AP et fp RO R R g X
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i chameg o A7 w R E R OE & 2B ¥ F 8 (Ecker, T, Hans, M,
Neuhaus, F., & Spielvogel, J., 2020) ; A kT & = & ¢ A7 i B b DA - REAr
BT R AR E RAR  $HH BoY { e MRS cHIB LI o B 2 R e
TR A, FiEH AT S E CRM o # B A cnFl 2 FR & E 2 9 il (Amar,
jorge , Berg, J., Buesing, E., Obeid, M., & Raabe, J., 2020) > j&_p &5 it*» » > 2 & Al 5t f34-

PHEGELNP G HR L IPREFBELAEE P B0 P B oRE S B AL
TRR 2030 EpFA R gE e A p it > Ho g iﬁa?x— SRR TRy W g
gl o d T A HF 2 K0E k Senik s iR R A P FPEE P I EATK
AR S X e (T 2 W BT

%s:i

o

AR P ek B33 2B R B T 50 3 B % (Dekhne, A., Lange, T,
Magnus, K., Scheringer, 1., & Vincken, S., 2020) ; # 3| % #8318 g% F|¢h 30 e 58> &
CAR R PRARE RS e > U R R R TR R W PP foiRir o T €3
do— FHIRIE PR EIRIR PR 0 ¢ FEAE RS~ 2 BRI o AR 2 (Adhi, P,
Chandra, V., Magnus, K., & Valkova, A., 2020) ; € & 23 Betlsk 2_§ ¥ R35hE £ chipds >
VA R L AR R A R B R R SR A R
EBREE AR RIBEE IR RELDERNMRZ DL PO A SMBEE E P el
4 #-3 2K 3+ (Amar, J., Jacobson, R., Kleinstein, B., & Shi, A.,2020) ; 523 @i F & 7 ffici
U frdd 1 > B PF G e G T A S TN el e “«(I(eutel M., Lunawat,
G., & Schmid, M., 2020) -

Duffield B35 chA k3 & p f& 3 24585 (Bespoke Experience) > & #7F A $7i3 ¥
B F i EAR gL AR 2B B S { B PR AR TR 1 B Tk
F U EHT Lo E ST T S BEFY AT @ TETHART A
FiBp £ T4 4 3 #:(Duffield, E., Dunlop, A., Kunkel, N., Kelleher, A., & Whalen , R.,

2020); » 3t > hiE A 1L e~ B A T e 02 (Gitter, G., Raymond, M., Robinson,

K., & Wiklie, J., 2020)£2 4% % & ¥ (Lindecrantz, E., Gi, M. T. Pian, & Zerbi, S., 2020) > = %
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FAFRTTREFF AR CEAF 2R R PR b~ BRI G R ARET
TR E P SR T g E fy X onid 2 (4(Bimschleger, C., & Patel, K., 2020) > »
BLADIRE D TR e AR P 2R B R PR TR o e
A FERATIIRCFFRTE > » AR gl » 3 Rz Ao
A "'F’f 4 _Bf 42484 (Fiedler, L., Hazan, E., Ruwadi, B., & Ungerman, K., 2020) > ~ 7 4%
HELEFELEITRGRTE S U A RFETE 0 #0 K0k i 22 B 3 ((Adhi, P,

Davis, A., Jayakumar, J., & Touse, S., 2020) °

DTC(Direct to Customer) &-4% 775 % #5820 &' & i’r LrgFRepongd B o i g4

™
I3

7o R RAEE T 4 DTC SWAR S Sff S £ ce < R 5ad b IRTREL L2
TRHFRIBRLRE G ERE AR LG DLES ¢ ZAon @ p G e~ Bl Reh
F B X s Amazon ([ SR o R 2 e b PRiE £ EHOTH AR RS

B IR G AR R 0 2§ E P R R4 (Schlesinger, L. A., Higgins, M., &

Roseman, S.,2020) ; ¥ &-$H17L & S 33 BhDTC S 5 #I5 ~ 255~ hie s ot

BRRAF) A RL B OREF Y o Ip N 2 RADE R AOTH S B 2R M

#(Rangan, V. K., Corsten, D., Higgins, M., & Schlesinger, L. A., 2021) > P & f#;4-4g & »<

feP AL { FRIIRIA B R T RO E R BT ERS 22T Lo

Amazon, eBay f= Walmart 1= i{ {45 5338 DTC % { ¥ > » Ji 8L 4r3 5 H&509

TR 2R DD ARFEAT - MF X (Unified Commerce) » &% 5 ¥ 4 %= i &

PUR SRR PEEEADF L AT EEREA S PR DT i"’\?ﬁt;‘%iﬁ‘fu

VR TIRV) ok SR T I LN ) SN S R L R

- BFFE P #(Heuvel, M. V. den, Feenstra, S., & Grootenboer, M., 2021) - » 7 # % a‘

12
doi:10.6342/NTU202301091



PHBEMSET A - A3 0 i o LR AL FEAAH o d kL Z B AR
FBEEEFHIORT  F F U2 RE BAASLARE B bR 2T e
BRSSP F R R - 0E o TR 2 BRI 2R G
f#’—;"p—*ﬁ ~i% 15 ¢ * (Briedis, H., Gregg, B., Heidenreich, K., & Liu, W. Wei.,2021) ; ¥ 7 — #7
AW EEEF P IAm 2R FRER - AR R RRATY Rep
BlEs AP R AN E AT O Lodr 2UREE T HRMSAL %imiﬁk?
7R 7 & 7 (Kluge, P, Schmid, M., Silliman, E., & Villepelet, C.,2021) ; { 7 343 23
B ih e e TR MRS hEd RO RTIR G EN L LT FERT ARG A
RN EN R IES AL R AL LS X2 RS T SiE BHAERRBERP
## 7] 22 §v% (Adhi, P, Calais, S., Hough, G., Lange, T., & Lenzen, C., 2021) ; & ¥ 477 B2B
FrodRAEFAT{EEST 2ER - F KB BENHT 7wz > {FIRE LT
BT B (AoP MG HE ER) AR T BRI E RS TR E B p AR
TP i iE e gerb)and 1t AT 4 e (Harrison, L., Plotkin, C. L., Reis, S., & Stanley, J.,

2021)

HFRREERFREET A L 20 PR BR MR ORI SRR D
P E AR RAR R B pehe s > § 2URBFOREEEL B E AL
3% AR BAEY TR HEE R Lo, Bt TR S A e
TARS sl i H fp X2 ;N (e BOPIS » 22 ¢ PR I p Br) > © AZiB 49% %8 £
FERA EH A G LR f 5 46% M2 LR ER A GTIEpBom 2% Fa <
T3P RS RE T P BEWAIRTT et E BE E ) B Wk (Simpson, J., Kearns, D., &
Wagener, T., 2022) ; > Bepd ZAF L 2B T KB § B R rb Y IR & B
TR AP FREFASR O DUBRAT C DURA GER S 2URA YR E 2
Bepby s oA 57 A1 B O AT ey M T e i D AR S TR
GoE F AR B DR 4 R 5 A anrH  MEE (R B T
Fo)r @ AR T et i ? T TG Eleh- 2o a B0 A SenfEq L R
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WA B PR SR UG A R D e v A 3R K AR T il
LAY S A FAH AR R AP E R T E RN G
/%238 %~ Rexbie APP S AZE T7%RME L0 10 - Bl AR B4
Z ook 70%ES @Bt o @ L4 el B AR P IR R AR
R THFRAES D PURBDFRET AL G H- AN BT A RO FE B ¥

LTINS = P S

$4B2B A ¥ AT MU BRSO T LR B2 T E P £ K B2B hf 7T
B ol B R LA BGI10 B) G 94%:n5E ¥ v AT BRA ] 5
141 % 3 #x(Chung, D. J., Huber, L, Devignes, J., & Calauwaert, T., 2022) © £ B3t b
BT AMETE B R EE AR R Iz AR A BITL ARSI E R {2
fRepgbd 7 8B B AR L Edelman, D. C., & Abraham, M.,38 34 23 22 i X it e
g EEY s o ERR Y AL B E ST EMHRQ022) ) B E S A DR
SRAETH AT B DURBEE LI oA RE VI B &
B R B »EE AR hrA S0 3 h 7T H 0 T L R R RE E AR E L gl
Prid Bh g LM o L AT Y HE A 2 RBR B MBI < Mt

(Ward, S., Havas, A., Pinfold, N., & Slotemaker, W., 2022) -

22 BB RE SV EE

Ld”f# f A Qm'& ra.-&rv"f e 0 T' zt ""r}a Fil.« ’\‘§F - ﬁ";{- 'Tfl'— fé ’ IE-IZ;#BF&?A\

EFE - Q@]ﬁ%gj@pq :

222 pUB R EHEA v B

EHS e L
1 rdBsE P R 2B B TR
2. R 1L ST RA FEEATEN - Ko 4o iR
Foappr FHRSFZEI L
20wt o ARG T 315’ Fe &
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3. #iy Yo ELITA DU BSTH BT 0 DB
Hih o £ FFEH S P EPILE DA

*T T o3 1§ ﬁ\“x mFﬁg /?EL(#» ;F'ldf
ézé*#‘f i % 2
5. L ETHRINBE | Ao B2 B g
6. ﬂ?’;ﬁa’ u@-?i-/ius ‘lif'll?;/\lb\}iggﬁ?%fzﬁi

FAL KR e AR v & AP

b

(=
%
=k

A F B EF 2R B F B YRR FTIRE 2F L LY
feih s

740 fr % 3 B 7 4 (Hutton, N., 2019) ; 3 E (s ¢ = 5 —887 ¥ (Heuvel, M. V. den, et

i

mj}

uEd

e
ol

b %+ Brynjolfsson, E., etal..,2013) s &4+ 748 4 5 230 B 74 ~ gl

—_

B
al., 2021)#% >3 i i 2 1 (Kumer, R, etal., 2017)(Ward, S., et al., 2022) -

P = A iE 0 4o Rigby, D #- 2 B AL AN T S B ME Lo B H I
BAERM G IHE ST GRBRAT LT FET T ERDTE - b ER &
ST L BHQOI A BT BA SR E OB R R A S a0 AT

(Nyquist, E.,2016) ; sa4F DTC s gt g > 2 BR PP » £/ 2R

(Rangan, V. K. etal., 2021) > 3 R 33:H®A T H gacnd ¢ it (Adhi, P, et al., 2020)& € 7%
i#(Adhi, P, etal., 2021) ; % & = & RE & 3 ff o 5 & 18 5 (Briggs, B. etal., 2017) »

W A WACfE S (R TRB hy 1E 17 5 D BLPRAR AL #4533 (Bernstein & Waber, 2019)
& 48t # (Aryapadi, M, et al,, 2020) ; 333 4 * ifi% cnif it (Ecker, T, etal, 2020) ; 245

FET - BT AR S TR S 5 &S 5 o % (Brinker, M. etal., 2015) ©

wdrie did 2R K0 PR GRS ) B > do ¥ 3 3 B 4~ B i@ (Bianchi, R, et al,
2016) 5 F B vk ¢ (Kumer, R, etal, 2017) 5 Hiw ~ # Fg B 2 g Rog 5 2t 1
F i3ehenT + F]F (Ward, Setal, 2022) 5 & £47 7 £ 34 £ 80 2 B f0e 5 B ol 4

F1% frfE * ;2 (Chung, D. J. et al., 2022) °

WP TRIEOEE > ok S i B BBommel, E. V, et al., 2014) 5 4] *

B LB R E Aok (Parise, S. etal., 2016) & #1450 & Sienfd % (Keutel, M., et al., 2020) -
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B R 7 ﬂ % 4opE  J§ Bh(Bianchi, R., etal.,2016) » $% & AR £ A2 R S ¥ K i
H)ET R vE g B enif L & (Amar, I, etal., 2020) > { F R 05 BRE L AT~ A1 T e 4 ow
# F] 2% (7t f(Briedis, H., etal., 2021) » i £ i (Gitter, G., et al., 2020)(Lindecrantz, E., et al.,

2020)

3 Y FEEH % 0 4o Deloitte 27 Ebay & (74 478230 BL {05454 G REE

B RV PTE RS DR RV Y B e > Bl € 0 B T2 (Williams, C.

etal,,2014) ; St ~ RT ~ @ EARR 5 & AEE & (Herhausen, D, etal., 2015) 5 bR 48
TG HR AR fod £ Y @R 7 A 47(Deloitte, 2015) 0 7 #EH 2B

W en= < EEERA R 4 S T4 L H R Rfri gl A F CFEF - AR

AR R Ky BIFE AT & EA B W0k 2 M ARRT AT L BR e R B s e o Bhend 4

i)

BE L e ATSR T H Jp (7 F 0 £ 42 & (Saghiria, S, etal., 2017) ; jERAFr® A F K F

ﬁﬂ-
=

Aol PenRs B(Adhi, P, etal, 2019) s A EAEF E E 2 By E T v Tl

~

I b gl ~ e A F et B (Bimschleger, C., & Patel, K., 2020) ; j€4* Fheiifz p & 1t
oo ¥ RARGTRLE O PR (T (A A et T A5 3 B itk (Dekhne, A, et al.,
2020) 5 € 7 BERARNRE2URDFE > FBELEL Daweg a”’—%‘mﬁ 2 Bt

"R R A8 IR (7 34 3R(Simpson, J. et al., 2022) -

23 2B R IR

RN TS SE VLS

N

FRhERRAREEE R- KEF AP TAFTNEEN
BB AR ~ B AEE BhoN F B h 3R o ip RO R BT A AT E R e A TR o B E
BAahZ o S T 28 Be v (GHci7dl ~ Skta s FMEG ) 47k gie
BFES oo gt b 2R R R R Y R E M AET & S BeR

Ly . 1 JER VRPN .
ET‘I‘;% j&_@f o I'] 7% Kﬁi‘,:ﬂj “Juﬂq .

<
E;E-%“'

FHTLEERY AR OATHAIZ S AR F WA G DR RERAEE D
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R RBAEE N PRISE R 1% L1 BN Lk AT £ ER

\a&

B RS T RIIT R G R A YA S e R B
$E o Y AIFTE4 A (Rigby, D, 2011) » teid A G M HP TR F B LT HY
FREF T2 R BN Y  AHET a4 R EApM R F I
FF s B WA E R RE R A EIART & BB A SR R S
A~ Ffe S (Brynjolfsson, E. etal., 2013) » # ¢ 2 7 & F 5 #1158 Hwl K} 5155
WA R AIRIE S Al A A R B oA T LIRS T RBEE F R
LRl Siolh- £ s Al A SrA SIRARFRA & I A ek
RSIHA SR ASAUER R RIRTA S SRR E PR T
FEBAA Y RO FRCRM frROIEL L2 F G EF e MM 3
FR AR E SR 282 $H R R G EF R 2 B B A% G AR
RE R FEOARH S 2 2B R BAOLRIE N D B PR AN P
Rk c0igd (Kluge, P, etal, 2021) 5 4-43458 f2 & ¥ 2B FIIRA S IZfEP 2 H ~

TR L E AR~ A5 P RS fo W P R 4 2 & 9 3R(Ward, S etal,, 2022) -
VREE P MR 20 g BB FEARIAR S EATFR TR A2 IR E

Lenh & IS FE IR AR E T ok Y SRR ol f el 2R E BT

e B BER B 2 g Ol 42 (Williams, C. et al, 2014) 5 77 3 5750 B S

She
—

RS E 2T RAMAPTRAY  FThEdt diahs 2fr2d i

b

B
(Deloitte, 2015) ; fi% chify & ~ £AL 5 A el & (v 02« MAERSE 1 5B 2 i
(Bianchi,R., etal.,2016) » &&= 7‘55?44»\ e URRE GACER TE DR D F A
PRas RO E AR 5 R PGB L KR 2 RATH  ehle £ ot i e
WA S Frig DU RBR I € F B AT s 2R 0E >~ RRAAR R S AT

blie 4 el #5345 T+ 4 (Kumer, R, etal., 2017) »
FHgHi i ez B 5 TR et vhaE i i 0% (Bommel, E. V., etal., 2014) ;
I Al B 2T RE R A M 3Re 7ITjRg & B A T ohfeeg 2 2 P AN

17
doi:10.6342/NTU202301091



FELE BT 037 PAEZMSR) - B8 FLe B RS EATRGEM LTI

IR MRS 2R RS AT B LB RRRAEE A B3 R 5 B A 1 IR

B2 Yrempigz i it (Edelman & Abraham, 2022) e
HHmA A Ea Mool FAFET - BE A Bl # D RR A

SRR By PE AN SEE T L1 E 3T B LR
e

g

g’”\?;}i\i\iﬁg\}l\/—%*i? ‘ff'ﬁ"’a'i)(}(ﬁv :;imﬁﬁb&#ﬁimﬂm_& g

W R AR R E A e K T A BN o 2R S R

A 3] >R o (Brinker,M.etal., 2015) ; # i & vk ek g A > Bolr AT ~ B Rdale

&(DSNs)B 4 » 3 K hodTHond ~ pdeit ~ TAT FEEE - B F o bR

7 $TAR AT B A PR % (Briggs, B. etal,, 2017)

LR R MR RARTRAEF]F 0 & AR R L P SRRk s R kel
B R kAR T 2 RTE TP i Ely @’ffﬁﬁiﬁ'ff@%%ﬁ%ﬁf%

F,(LSP)P;*: ~FERCA o g g I s it foindzp $ 14 (Aryapadi, M., et al., 2020) ;

wof 2 ERF B Rl g R ¢ T E g g Y F RS

FLHE b B AT N R AR E AT Y A% (Boker, T, etal,, 2020) 3 F B %4 5

P g 3l 0T 2 BT E p OF (7T A TR A B RS ApRE R P R B )

AR proE g R i 800 26 B2 2 L4 (Bimschleger, C., & Patel, K.,

2020) -
s ,fsm_‘rhf;ﬁ del (THRBY > fE AT ERESNE I LTI RS e &e
A Pﬁ P E PR RE R _-Flk s A Foi Rl B s R p INE SRR

BB A b B RN AT R Gy TR an Pk
£ % (Bemstein & Waber, 2019) -
TRV IR LA ERREE TN T Ega s o A TR

ik~ VL E r’ﬁ‘ﬁ‘:&-’fr’?ﬁ-}tg o A ’E‘—f enferb(Berg, A, etal., 2015) 5 34 >3 B2 A
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it mr_%_ ] g —TFT —'\ J‘ﬁ_‘%g_m%i;}j:;}»}\a\ B3 5 iR e 3F \i’f,_‘ji: ?'E_' "é}éﬁ'}; rﬁﬁﬁg—fr?lléﬁﬁ 1 E—f—,ﬁ’g_
E#ﬁﬁﬁﬁﬁﬁéﬂﬁﬁ@mmGgadjmmz%ﬁﬁ ST e P 5B

PR ESARIE BN £ 1A AR LA R E 02 3R 0% (Amar, I, et al., 2020)

ST L EG BT - BATE Bk U 0 AR i BN R B L
PREEITE G PN Y IE G AT RS (AT RA RS PR
(Adhi, P, etal, 2020) ; &-4+7 -] 217 & ¥ F BREOH B 2 RORG ¢ 7 HE LA
PR A LS R ESEE D R 2R AT AR R I M T 1 B
FAEM LN IR A B RT H L T b L FR e IRIE T R GRIRATE

242 2R £ E N odp B 2 P Arerdic i 1 £ {eid 5 (Simpson, J. et al., 2022) -

24 2B REHLETH

2013 & 2+ Fla 2UBRBARP T > AR EFPTRIESATRE R EAY
~ 1B e € 5~ 3teh 2 B 0% e B 0 LPF Amazon, Adobe B UK S Hp BT &
W SR AR W R TR KR B PRAFE ~ BT DTC &4~ B2B £ %
AiTA Z E P R Fla V0 R R AR YA 2R AR T E A R A

£ i gD R

2011 # 4= CEO = Bergh, C. 7 3% Levi’s = & % {1 = ~ §{v% (A Four-Part Strategy)

\w_t

FEAASSAAEFN2URT EE A LT AR B RK DT LR R T
L RPRAT A E g AR LRI A § 2800 ST LG 2 T R L E

& i TP hB i ¢ 42B 7 2%~ 412 557 % ¥ (Bergh, C.,2018) « 5 £

ﬁH

FIEE G R P Y g ffeds > AER-~FRE Y BP s oA 7H
BRREFIoWL AT THE Y B R (Fiedler, L., etal., 2020); "fév\ FTIE R AS
4 odeig 2B 0 4e2020 £ 9 0 A E RSB AT A& "NextGen ’ Ed ] ~ 6 &

ERSR I ’xxﬁéhgt%a?/? BRasiond s @ A IFERCE IR
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Sor R BEMD RPN o e R BRT - - T8O AR RS
Bt - L REE UM RBcEF RO L ERD AL 3% E R

DTC & 845 & ¢ 3|4 feeh6 £ (36 &5 5 2021)

Amazon {2013 # /3 >3 B8 38 > F L Flow APP 3% AR % 1 * AP E 3] £ 54k 4R
2 A2 DVD ¢ R il SRR BRI LN 0 B M @B R ket
BREFOEREBAC AR EESEEFL 0 {3 IEBTRE 5(Amazon Exclusive)
Fe i 353+ 3 (Subscribe and Save Program)# -4 T FF R BLerd T > » & R E i RE 1F
AR T+ 3 % (Brynjolfsson, E., et al,, 2013) » %1 & ¥ eBay 1 Fashion APP 347 % & %%
WE R 4 MR EEY F Aode B HE o Amazon A 2015 # X KT TEBF K
B FERE IR EY TE R AN T FATEOE & F Warby Parker (p%4%) and

Bonobos (PRAF)+ % & i& ERT ; Walmart & i % b $ % & 68 B E BB (4o d 8

¥ )3 BEE 31 p P~(Nyquist, E., 2016) © Amazon %515 K L8 i ¢ > 5E ¢ R 37
%ﬁ?’#%’r ;1:,\.7]&’1\2 1’54’&#—5“1]?!]@ ,{__'_l,{vliﬁx‘f ’:,ﬁf;{_ﬁ’ﬁ‘;‘r@iﬂfljé gg%gﬁ\

BAL # 8 Jiqrs T G5(Ecker, T, etal,, 2020) » 21 £ (s SR> & ZAEE | B
A g WP S BRI A S s R T S 2 b i B A B8 0 LR AL
Amazon Prime Wardrobe 3 37 %—fg B EF MR A L RIS 0 BEEE G R S B
Ah g dlme  fd - FRPFRIBISMI S S ASRER A OHE

(Lindecrantz, E., et al., 2020)

Adobe #HiEREE P o~ B SRE DA G VIR B DR [ B A S F 2R

e i f 1B PLITA A 47 2 @ Omniturec frfic i~ 485 = 7 Day Software p i+ Z74] 2 &

ehfrsic 4o LG A L BB ST g RECHES = 2 a3 RARIY > & i

PELEHG IR TR N ETAS ALY SAELBA AT BREEH SR F

Pt B B IR T AR S By B RG f R Y f ahE

Pl BEEAEFZTRT - BF P FIcipl 2 574 0 £13 MR { il et
bl AT R ol (7 4 e TR ATINA SAE N B R ARTT o e rpberud B ) U
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Adobe #ci {74 chie 4 0 ¢ 7 % g I2(Experience Manager) ~ i it e 2k 74 ¢ (Test & Target) ~
FRE 2 2 & b4 8 (Recommendation)friit b 4 47 {e4F 4 (SiteCatalyst): s & g P ¥
oL feiAE 4 E B TR ] AR SR LY 0 R P o skl
SHER S A0% > (FART K b T8%  Merhenfi SUH 4 Pro ORATE p e R4 ek % 4
Y IEA A U A AR RS P PR SN R T Y h E R BN S
£ 39% > #2013 E 421 10 @2 42 (Cutten, C., & Venneman, B., 2014) ; st {8 5 { 4+

BT ’? *%gﬁaéjé\ﬂw’#f@;——igﬁ@;j—w\ )y FpLiE @ EppenT "fquf%iﬁ;i%f—?

‘i
é«f

VIR AL IR 0 5% REE R F 40 BB 5 AR AN s
AAFL BT IR LA s T (T 5 Adobe st R TR A T B RE R GPRFE H B
B LR E B By SR 3 0 4 @ E CRM ~ Madr R E el & 5 AP~ 25 g

LR BATH I AT IO FRS A E TR S AR BT

<5

& (Brinker, M. et al., 2015) »

19535 © @ Brand Keys &% 2021 & % R’ "”J"ﬁx.\.p &4 > Nike #t & PRAF %

Fo o 2TRE R RAL3RA CEREY S AZE 7900 B A 0 5 AR 4ol i B
BPFPLRCFREI-F R O RFF S TR oD F R Lt b A
EFAL e A2 T iF5 DTC {vgen- ko> JI* 37F QiR 2y € AM 02 00 4
FRAS R LR R PTG LEY L PRA AT EH B Agf~7€.2015
FEAzF SR PERER LIRS 0 & TSNKRS ) H R P “%é/j*' wEERELTR ) A
o~ 8 % APP & 0138 #5 3cA% 0 4o Nike Training Club e7p 2 2" Uit £ 3542 ~ Nike Run Club
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